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Motor Chiefs Protest _ 
Unfair Discrimination 
Against U.S. Car Abroad 


Seek No Favoritism, but Ask Government to Press for | 
Equal Treatment With Other Producers 
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(Special te Automotive Daily News) 


ASHINGTON, May 6.—President Hoover and Secre- 
tary of State Stimson and Secretary of Commerce 
Lamont today had under consideration the protest of Ameri- | 


RAteica. N. C., May 6.—The | 

schedule of taxes affecting auto- 
mobile dealers under the luxury tax | 
measure recently passed by the! 
House and now in the hands of the 
Senate, follows: 

Autemobiles, trucks, trailers, sell- 
ing for $400 to $1,000, tax of $5; 
from $1,000 to $2,000, tax $15; from 
$2,000 to $3,000 tax $30; from $3,000 | 
to $4,000, tax $50; from $4,000 and | 
above, tax $75. 

Anether important 


measure en- 


(Continued on Page 11) 


SIR WM. LETTS SEES 





can automotive manufacturers against the present practice | 
of indirect tariff discriminations as undertaken by some of | 
— *the smaller countries. 
NO CAROLINA BILL | The protest was made on behalf | 
° | of the American automotive indus- | 
WOULD PLACE LUXURY | try by the directors of the National | 
| Automobile Chamber of Commerce, | 
TAX ON CARS TRUCKS who called upon President Hoover 
’ |at the White House yesterday. 
Roy D. Chapin, chairman of the 
board of the Hudson Motor Car 
Company, who acted as spokesman 
for the manufacturers, told the 
President that during the last four 
years several nations have resorted 
to practices which have discriminat- 
ed directly against American cars in | 
favor of motor vehicles manutac- 
tured elsewhere 
“Quotas have been imposed under | 
which foreign dealers in American 
cars have been seriously hampered,” | 
Mr. Chapin said. “Elsewhere, in- | 
ternal taxes have been levied which 
work hardships on the types of cars | 
which we make in this country. | 
“Engineering terms such as com- 
pression ratio, piston displacement, 
have been em- 
ployed in general language, but with 
the specific effect of denying us a} 
fair competition.” 
Mr. Chapin pointed out that 
Telede, O.. May 6.—Sir William) while this practice has not been 
Letts, managing director of Willys- | followed in the larger foreign mar- 
Overland-Crossley, Lid., says that) kets, the precedent is regarded as 
the export business of the British! a bad one which might lead to a | 
cempany to continental Europe in | general breakdown of this country’s | 
March and April showed an increase | commercial treaties. He added: 
over the same two months in 1930. | “Under our foreign policy, we ac- | 
Indian and South African business! cord the same treatment to all and| 
is also showing improvement. |our whole series of commercial 
Speaking of business abroad Sir! treaties has been built upon the 


| _— | 
| 
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Late News Flashes 


Flint, Mich., May 6.—Plants of AC Spark Plug Com-| 


pany, division of General Motors Corporation, have been || 
placed on a full time employment basis, operating nine || 


hours a day and five and one-half days a week. Equipment 
orders received from manufacturers in April showed an in-| 
crease over March and compared favorably with April, 1930, | 
according to Harlow H. Curtice, president and general) 


manager. 
a 


| Contemporary comment 


NE W YORK, THURS 


"APRIL SALES TOP 
MARCH IN EARLY 
STATE REPORTS 


New York, May 6.—Returns from 


| the first three states to report April 


sales indicate a good advance over 
the previous month. Registration 
figures are now in hand from Hli- 
nois, Delaware and North Dakota. 
Illinois, which had previously re- 
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Three Months and 3 
Holdings 
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first quarter of this yea 





ported in Automotive Daily News, | 


shows a sales total of 17,004 vehicle | 
units for April, 1931, which compares 
with 11,583 in March, and with 22,- 


MEETING OPENS AT 
MILWAUKEE TODAY 


}415 in April, 1930. 


Delaware in April had a sales total | 


Milwaukee, May 6.—The spring 


Per Ye ear. 


$12 


5 Cc ents. 


Dealer Stocks Placed at 320, 000 
Units at End of First Quarter 


| This Represents an Increase of 7% During First 


2% Reduction From 
Last Year 


W YORK, May 6.—Inventories of new passenger cars 
carried by retail dealers showed some increase in the 
r, but the upturn was slight aad it 
is now estimated that the stocks as of April 1 were approxi- 


'S. A. E. PRODUCTION 


‘mately 320,000. 


estimated 
1930, a 
than 


This compares with an 
total of 475,000 for April 1, 
reduction in holdings of mere 
32 per cent. 

Tine April 1 inventories, as esti- 
mated on the basis of preduction 
and sales figures available at this 
time, compared with an estimated 
total of 298,000, an increase in the 


of 690 comparing with 564 in March | production meeting of the Society | three months’ period of only 22,000 


and 987 in April last year. North | 
Dakota shows 1,400 sales in April, 
against 956 in March and 2,446 in 
April, 1930. 

Totals for the three states give 
us 19,094 sales in April, 1931, 


April, 1930. 


DURANT MOTORS SETTLES 
INJUNCTION ACTION | 


Lansing, Mich., May 6.—Durant 
Motors, Inc., today issued the fol- 
lowing statement regarding its in- 
junction suit against Durant ¥ 
tors, Ltd., of,.Canada:— 

“In settlement of the injunctio 


; suit recently started in the Cana-|_ 
| dian 


courts, Durant Motors, Inc., 
has received a substantial sum of! 
money and a ten-year contract to| 
manufacture for exclusive sale in| 
the Dominion of Canada, Durant | 
motor cars and Rugby trucks on a) 
unit payment basis. | 

“This ends the litigation and by 
mutual consent the _ injunction| 
against the Canadian company is! 
being withdrawn.” 

It is understood that Durant Mo-| 
tors, Ltd., will now go torward with 
plans in connection with the or 
ganization of Dominion Motors, | 
Ltd. This firm has contracted with 
the Nash Motor Car Company ae 


| 


| production of Nash cars in Canada. 


Shareholders in the Durant Motors | 
Ltd., of Canada will meet tomorrow | 
in Toronto to give final approval of 
the Dominion. Motors deal. 


TODAY | 


states and 
” 


Sparks From Detroit 
Buick distribution by 
months for quarter 

Editorial, “Giving Too Much,” 
Page 4) 
.Page 4 


13,103 
|in March of this year, and 25,848 in 


jas They 
i 


| re-elected for the e 


| ferred, 


| throughout the month of 


of Automotive Engineers sponsored 
by the Milwaukee section will open 
here tomorrow and will continue 
for two days. 
| “Nickel Alloys in Automotive 
Manufacture,” by Thomas H. Wick- 
enden, International Nickel Com- 
pany, Inc., New York city, and “The 
| Place of Electric Industrial Trucks 
|in the Handling System of Automo- 
tive Plants,” by C. B. Crockett, sec- 
retary Industrial Truck Association, 
are papers to be presented at the 
opening session. 

Thursday evening the production 
dinner willbe held 


r. . e. A. 
versity of Wisconsin, “will ad- 
dress the members on the subject, 
“Aspects of Economical Production 
Attect Present Conditions.” | 


. M. STOCKHOLDERS 
RE-ELECT DIRECTORS 


Wilmington, Del., May 6.—At the 
annual meeting of. the stockholders 
of General Motors Corporation, held 
here yesterday, the directors were 
ensuing year. 


G 


| stances during 
| figures for April are so scant that 


units, or 
cent, 
On the basis 
the increase in 
March 1, the 


slightly more than 7 per 


of revised figures, 
dealer stecks from 
last date for which 
Automotive Daily News estimated 
dealer stocks, was 8,000 units, the 
revised March 1 estimate standing 
at 312,000. The largest upturn in 
dealer holdings is estimated to have 
come in February, when there was 
an increase of 20,000, from 292,000 


to 312,000. 
This reflects, of cour itae ‘ 
cess of the 0. alsin - 
that has been pointed out on 
numerous occasions in the past. 
There have been evidences in re- 
cent weeks that something of a car 


shortage developed in a few in- 
April. Actual sales 


there is no way of definitely check- 
ing this up. It is true, however, 
that fieldereports indicated a scarc- 
ity of some models of some cars in 
the course of the month, and this 
may have been the chiet factor in 
causing the manufacturers in the 
course of April to boost their pro- 
duction schedules som: 10 per cent. 





The stockhoiders approved the 
| formal amendment to the certificate | 
| of incorporation to eliminate all) 
reference to the 6 per cent. pre- | 
6 per cent. debenture and 7 
per cent. preferred stocks, none of! 
which are now outstanding 


over what they were at the start of 
the month, Production last month 
showed an upturn of 20 per cent. 
over the preceding month, as against 
a gain of only 12 per cent. in April 


(Continued on Page 2) 


Indianapolis April Sales 


Highest Since March, 1930 


[ NDIANAPOLIS, ind., May 
With spotty conditions prevailing | 
April in} 
the retail division of the local auto- 


| mobile market, registrations rose to 


Detroit, May 6.—T he first car to be assembled in the News in the parts and accessories | the highest point since March, 1930, 


new Ford plant in Cologne, Germany, left the assembly line | 
Monday, according to cablegram to the Ford Motor Com-| 
pany. The Cologne plant, for which Henry Ford laid the’ 
cornerstone last October, has a capacity of 75 cars a day and| 
will employ 1,000 men. In addition to assembling cars it 
will manufacture some car parts heretofore imported into! 


Germany. | 
* a at 


New York, May 6.—Domestic crude oil production in 
week ended May 2 averaged 2,475,100 barrels daily, an in- 
crease of 50,800 over preceding week’s average, but 120,100 | 
below like 1930 week, American Petroleum Institute re- 
ports; gasoline stocks declined 838,000 barrels to 45,613,000. 


Canvassing for Leads, Not Selling, This Man’s Job 


a a a Rg 


fieid 5 
The Key to Lower Delivery Costs, | 
Page 7 

Truck sales in Illinois make good 
April showing Page 7 
Chevrolet builds 31 per cent. of all 
cars made in four months. Page 8 


month 


; 1930, 


according to 
by the Indianapolis 
Trade Association. 
Total new car sales for the} 
amounted to 1,518, an in- 
crease of just two cars over April.ef 
although this figure repre- 


figures just released | 
Automobile | 


> | co . 9 
Ford dealer's canyasser gets leads, | sented a gain of 327 cars, or 27 per 


doesn’t sell 
Engineering news Pages 10, il | 
REFERENCE TABLES 
Current prices of passenger cars, 
Page 6 
Cumulative March new commercial | 
car registrations....... Pages 8, 9 


March of this year. 
association headquarters | 
was expressed that May 


i cent. over 
At trade 
| the belief 


; would still find a new peak for the | 


| year and that summer trade would 
fail to show the sharp downward 
curve customary in past years. It| 
was felt that the April showing was| 


due to natural and seasonal im- 
provement in business, that the 
upward trend of the cycle would 
continue to make itself felt strongly 
in the succeeding months. This 
view was well borne out by regis- 
trations of the first day of the cur- 
rent month, when nearly 1600 cars 
and trucks were listed 

Chevrolet held the lead, which it 
lassumed in March in this county 
‘cae registered 407 cars, an increase 
of 109 cars over March and 173 over 
April of last year, while Ford 
gained 120 cars over March, but 
dropped 245 from the month of 
| April a year ago. 
Generally strong 
were turned in by 
better known lines of 


performances 
eral of the 


and par- 


se V 


ears, 


(Continued on “age 2) 
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April Dealer Stocks 


Placed at 


320,000 Units 


(Continued from Page 1) 


last year over March, and compar- 
ing with an upturn of only 6 per 
cent. in April, 1929, over the month | 
preceding. 

Following are the estimated dealer 
inventories for the various months 
of 1929, 1930 and January, February, 
March and April, 1931. Totals are 
as of the first day of each month: 


1931 1930 1929 
298,000 424,000 310,000 
292,000 450,000 340,000 
*312,000 494,000 425,000 
475,000 460,000 
438,000 500,000 
417,000 538,000 
390,000 544,000 | 
344,000 497,000 | 
361,000 532,000 | 
341,000 525,000 
305,000 486,000 


January... 
February.. 
March.... 


August..... 
September. 
October. ... 
November.. 
December . 


ewes 
eere 
eeee 


*Revised. 

It will be noted from the forego- 
ing table that there was a gain of 
51,000 units in dealer stocks of new 
cars between January 1, 1930, and 
Apri] 1 of that year; whereas, in the 
same period of this year the in- 
crease was only 22,000 units. Re- 
visions later may show an even 
lower total for April 1 of this year. 
Accurate estimates are not obtain- 
able as early as usual this year, due 


INDIANAPOLIS SALES 
IN APRIL HIGHEST | 
SINCE MARCH, 1930 


(Continued from Page 1) | 





ticularly those of the middle price 
class showed stimulation over the 
previous month's business. In the 
higher price ranges activity was 
noted in Cadillac and La Salle, 
which combination registered four- 
teen cars, against nine in April, 
1930, and six in March this year. 
In the $800 to $1,200 field, Oak- 


Auburn 
showed a gain of 25 per cent. over 
March and fifty-six cars registered 
jin April, compared with only eight | 
in April of the previous year. Jump- 


|}months of 


| 


to the delay in some of the domestic 
and@ export figures. 

The experience of the 
regarding dealer stocks 
thus far has been just the opposite 
of what happened a year ago, ac- 
cording to the above figures. It will 
be noted that in the first two 
1930, when confidence 
that the business depression was to 


industry 


be short was still felt in the indus- | 


try, manufacturers increased dealer 
stocks by 70,000 in the first two 
months. Then, when it became ap- 
parent that the sales demand was 


not going to be up to expectations, | 


it was necessary to reduce stocks 


in March, a month in which an in- | 


crease normally takes place, with 
the result that inventories as of 
April 1 were lower than of March 1 

This year the industry, bearing in 
mind what happened a year ago, ac- 
tually cut stocks in January and ad- 
vanced them only conservatively in 
February. Then when the seasona: 


| upturn in buying started in March 


it became necessary to 


as was the case in 
March, 1930. 
It is probable that some further 


increase took place in April, al- 


though it is difficult to estimate the 
j;extent of this gain, if any, on the 


basis of statistics now at hand. 


a year. ago. Studebaker with 36 
doubled last year’s mark and like- 
wise increased over March. 

Figures for the first four months 
of the year, while still showing a 
drop this year of 18 per cent. with 
4,492 cars, registered against 5,400 
for the same period of 1930, shows 
a constantly shrinking percentage 
as the year progresses. It is believed 
in trade circles here that May will 
show a gain over that month of last 
| year and this will still further re- 
| duce the margin with the possibility 
|that the difference will have been 
overcome by fall and the year be 
concluded with an actual increase. 


MARLIN-ROCKWELL’S NET 
IN QUARTER, $119,919 
New York, May 6.—Marlin-Rock- 
well Corporation and subsidiaries 
report for the quarter ended h 
31 net profit amounting to $119,919 
after depreciation, Federal taxes, 


this year | 


increase | 
= B cond further rather than re~ | interest in the maintenance of mo-| boys were in the first class, which is now starting the second 


EQUAL TREATMENT 
IN FOREIGN MARKETS 


(Continued from Page 1) 


treat- 


| principle of securing equal 

ment from other nations. 
“The resort to subterfuge is a 
| denial of that fair play upon which 
| international trade must rest and 
| we feel that it should be strongly 
| resisted.” 

Mr. Chapin said that in 1929, 
| banner year of American export 
| trade, 1,000,000 motor vehicles of 
American design were delivered to 
the 100 countries of the world, a 
trade which was equal to the total 
sales for the year in 28 states of 
the Union. 

“Not alone did this provide weeks 
|of employment for the 4,000,000 of 
our people who derive their liveli- 
hood from the motor industry,” said 
Mr. Chapin, “but other countries of 
| the world profited, as there are 
many commodities in the motor car 
| which cannot be produced here and 
consequently are bought in world 
markets. 

“Every state 
;nishes articles used 
facture and hence they all have an 


| 
| 
| 
| 


in the Union fur- 
in car manu- 





tor export trade,” he said. 

The future market, Mr. Chapin 
| looked upon as one which would in- 
|}sure profitable employment for 
| millions for years to come. 
|} “It is only necessary to remem- 
, ber,” he continued, “that while we 
| have but 8 per cent. of the world’s 
| population, we now have 76 per 
| cent. of the motor vehicles. 

“Every nation wants motor trans- 

portation. The whole development 
of large areas depends upon it, and 
| world use of motor vehicles should 
| rapidly increase, 

| “Aside from any consideration of 
| the effects upon our business, as a 
| purely selfish national matter, the 
speed of our export development 
must rest upon our ability to furnish 
the vehicle at a low cost. 

“Through research and the high- 
est development of efficiency within 
|our factories and outside them, we 
j|have done everything we can to 
| bring about the very lowest cost of 
| the car and its upkeep. 

“But there are some things which 
only government can do and one of 

them is a reduction in the artificial 
costs imposed by indirect discrim- 
inations in certain countries. 

“Excessive charges deny govern- 
ments the revenue which the car 


ing from ninety cars in March to/et¢., equal to 33 cents a share OM | brings them thfoughout its use, and 


114 in April, De Soto remained in | 


364,145 shares, as compared with 


restrict the ability of their citizens 


third place, and made still more | $376,222, or $1.03 a share for the to use these new tools of progress, 


1930, 
were | 


} 


April, 
cars 


favorable gains over 
when only seventy-one 
listed. 

The Oakland-Pontiac combination 
was next with 100 cars and Olds-| 
mobile followed with 69. Chrysler | 


first quarter last year. 


RECORD APRIL BUSINESS 
South Orange, N. J.. May 6— 
Milton Dedrick, manager of the 


South Orange store of R. A. Mc-|} 
and Studebaker were others to make | Donough Company, announces that | use of the vehicle. 
notable headway, the former gaining} the business in Goodrich tires in| sentatives of the , National 


| through the penalties which add to 
| the cost and so limit ability to buy. 
“The motor manufacturers of 
America do not ask for any advan- 
| tage. They are ready to undertake 
any legitimate effort to promote the 
Field repre- 
Auto- 


6 cars over March and delivering | Apri] was the best in the history of | mobile Chamber of Commerce have 


47 in April, against only 31 in April 


— 


the store. 


a a at et a 
QUALITY COMMANDS ATTENTION 


jalready toured fifty-five countries 
| of ther world lecturing upon the use 
| of the vehicle and doing all they 
can to assist in sound promotion. 

“They stand ready to meet the 
| task of expansion which is one of 
| the sure developments ahead, but 


Buick Service School 
* ** 


De Soto Dealer’s Choice 


*k 


* 
Stretching the Rubber 
Supply 


* 1 


Chris Sinsabaugh—Detroit Editor 


UICK does not overlook many bets when it comes to lay- 
ing foundations for the betterment of service to the 
_customers. As, for instance, the school for mechanics, which 
|is celebrating its first year of successful operation. Realiz- 
ing that factory-trained artisans and toolmakers are almost 
| worth their weight in gold in Buick service stations that dot 
ithe country, the master minds at Flint started this Buick 
| Apprentice Shop, to give it its official title, in 1930. Twenty 
vear of the prescribed four-year course. 
| Satisfied with the results of one year’s work, additional 
classes will be added until a quota of seventy-five is reached, 
made up of boys ranging in age from 16 to 19. The appren- 
| tices are paid regular wages, part of which they deposit in a 
| savings fund so they will have money when they graduate. 
| Their shop standing is indicated by credit markings for inter- 
est, application, aptitude, reliability, confidence, conduct, 
accuracy, speed, knowledge of work, initiative, attendance 
and thrift. Boys who later enter technical schools can apply 
‘for credits on the work done in the shop. 
The main object is to teach boys to do mechanical things 
|in the right way and to become masters of the many types 
lof modern industrial machinery. Only boys who show 
| mechanical ability are selected, and applicants are placed on 
a three months probationary period before being accepted 
for the entire course. 
| * 
D* SOTO has just demonstrated it believes in listening to 
its dealers as to what is needed to sell the car, that the 
| factory folk do not think they know it all. This came to 
light yesterday when sixty-five De Soto dealers, not neces- 
‘sarily the largest by any means, but representative of the 
‘entire dealership, were guests at the factory to check up on 
the present models and determine whether or not the cars 
now coming off the lines have incorporated in their make-up 
ideas furnished by the dealers. 
Really, this is the second chapter of this effort of the 
company to bring about a closer contact with its field repre- 
sentatives. Some months ago these same sixty-five dealers, 
‘drawn from territory ranging from California to Maine and 
from Texas to Minnesota, came to Detroit at the invitation 
| of the De Soto management. They were asked to make sug- 
gestions, which were duly noted. This same crowd came 
| back yesterday to see for themselves how many of these ideas 
| have been adopted. They were given their chance to check 
|up at the display of some 100 De Sotos made in the Naval 
| Armory. 


N 


* * 
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OSING around for facts about $3-a-pound rubber, the 
peak price in crude, reached in 1910, this column con- 
‘ductor unearthed a veteran, now retired, who remembers 


os ; ; 7 
as a matter of self-interest on the| those days and goes back even further—Charles Butler of 


| part of the countries involved, they | 


| feel that competition should not} 
| be permitted to make its way by un- | 
| fair advantages of discrimination.” 

Those who participated in the 


| debaker Corporation; Robert C. 
|Graham, vice-president Graham | 
| Paige Motors Corporation: Charles | 
|D. Hastings, chaiman of the board 
Hupp Motor Car Corporation; Will- | 
iam E. Metzger, vice-president Fed- | 


; eral Motor Truck Company: Alfred | 


| H. Swayne, vice-president General | 

| Motors Corporation; L. A. Miller, | 

president Willys-Overland Com- | 

pany; Robert W. Woodruff, 

man of the board White Motor 

Company; and Alfred Reeves, gen- 

eral manager, and Pyke Johnson, 

Washington representative National 

There is nothing finer in interior equipment than this Clock Mirror Combination 
by JAEGER. The mirror is 8” x 2!4’—longer than the ordinary mirror with greater 
range of vision. Deep bevel. Finest glass. Beautifully finished. Lists at $17.50. 
JAEGER clocks are regular equipment en Cadillac, La Salle, Minerva, Packard, 


| DAYTON RUBBER BRINGS 

SUITS IN INFRINGEMENT 
Dayton, O., May 6 (UTPS).—A 
| suit has been brought by the Day- 
ton Rubber Manufacturing Com- 
pany against the Cincinnati Belt- 
ing Company and the L. H. 43.imer 
Company in the United States Dis- 
| trict Court in Cincinnati for in- 

| fringement of a patent on belts. 


Hispano-Suiza, Isotta-Fraschini, etc., etc. 
Other Joeger Models $17.50 to $90.00 


JAEGER WATCH CO., INC., 304 E. 45th St., NEW YORK 
E. L. Vail, Vice-Pres. 
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; discussion were Mr. Chapin, Alvin | 
| Macauley, president of the Chamber | 
| and of the Packard Motor Car Com- | 
| pany; A. R. Erskine, president Stu- | 
|to the writer because he never had heard of Wickham, nor 


chair- 


Automobile Chamber of Commerce. | 


Detroit, who, at one time, was president of Morgan & Wright. 
All through the pneumatic tired bicycle era, and even in the 
earlier days of the automobile industry, Morgan & Wright 
was a name that stood high in the tire-making field. 

“Tf it had not been for an Englishman named Wickham I 
doubt if there ever would have been an automobile industry,” 
was the surprising statement made by Mr. Butler, surprising 


connected the name with the development of plantation 
rubber. 

“Wickham is the man who made plantation rubber pos- 
sible and if it had not been for plantation rubber it is doubt- 
ful if automobiles ever would have become what they are 
today. It was because plantation rubber had not been suf- 
ficiently developed that made us have to pay $3 a pound for 
Brazilian crude in 1919,” said Mr. Butler. 

* * * 
eee brought out that Wickham, whose 
| lengthy stay in Brazil taught him the difficulties of 
| gathering rubber in the jungle, saw the possibilities of rais- 
ing rubber trees in Ceylon and producing cultivated rubber, 
| With the co-operation of the British government, he secured 
| several thousand seeds in Brazil, took them to Ceylon, where 
| they were planted. This was in 1876 and it was not until 
'four years later that the first rubber trees were ready for 
tapping. The experiment was a success. But it took years 
and years to make cultivated rubber a serious contender 


j}against Brazilian para. 
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Buick Distribution by States and Months for Quarter 





TABULATION SHOWS | ALABAMA im 1 It’ Ss Easy to Identify This 


1930 FLORIDA 


SALES TREND FOR _ |sanuary | Dealer’s Advertising Copy 


February ‘ 56 | February 


FIRST 3 MONTHS ==" 3% 00) Marcn % 123] KNOW 


: ‘ | a | | ° 
| Totals ... 211/ Totals .... 29: ¢ the joy of 
EW YORK, May 6.—How the dis- ZON: a 
® : — ; | 
tribution of some 23,000 r-w January 40| January 
the ---‘sus states, month by month, :March 36 40 | March 
during the first quarter of this year, a a 
as compared with ‘‘.c corresponding | 
period of last year is shown clearly | 


in the accompanying tabulation. \January .. 141| January cs 
Although comple gis - BF ‘ 32 | Fe ( H you want to be THE SECOND PURCHASER of 
plete registration re- February 32 | ebruary « car that ie still powerful and epeedy, thie USED CAR 


turns are missing from Georgia, |March : 23 | March SALE PRESENTS YOU WITH A GENUINE OPPOR. 
of N TUNITY. 


Totals ‘ 122! ‘Totals 


Louisiana and Oklahoma, the re- - -—— | ‘ 
turns from the remcining forty-five} Totals A j 196! Totals .... i knows Dedge'29DA4-Pem$808 Chrysler Soden . .. 108 
States and the District of Columbia oe ‘ . ; TEENS ane Dose 90-8" Sodan 708 Eee Soper Sod rns 
are sufficient to give a true picture | ee : | : oo ois 3 Pecks ce , - = 
of the Buick distribution. | January § 761| January .. 
The reporting states show total | February 681 Fe bruary 
Buick registrations for the first | March ‘ 776| March 
quarter of 21,726, as against 24,663 | 
in the same states in the corre- | 
sponding period of last year, a de- 
cline of only 11.9 per cent. March | 
registrations in these states totaled | January 3 205 | January 
9,170, as against 6,138 in February, | February 69 | February 
up 49 per cent., and comparing with | yarch 60 | March 
10,266 a year ago, off 10 per cent. 5 | 
Gains. in March over a year ag0| Totals ‘ 334 | 
were reported by California, Con- | ie 
necticut, Minnesota, Montana, North | JONNECTICU’ | January 
Carolina, North Dakota, South Da- | January 98 | February : 
kota, Utah, Vermont, Wyoming and | February ‘ 133} March .... is ‘ Son $850) "29 Ford Town Sedan, $335 | 
the District of Columbia. |March : 228 | : * we ’ $750|'29 Ford Tudor Seden, $325 
Gains for the first quarter over | | Totals sot ies yo ale nena 


last year were reported by w Jer-| TUR «... ; 2. 459 | 


| 
Buick passenger cars was effected in | Pepruary 37 42 | Pebruary ‘ ‘ 


Totals : 2,218 Totals 


Totals 





gan, Minnesota, Montana, New Jer- bast State and Wall Stra 
sey, New York, North Dakota, Ore- | See 
gon, Utah and the District of Co- | January February 
lumbia. Sales in Massachusetts and | February | March 
Maine were the same as a year ago. |March 
Here are the statistics, state by | Totals :....... 
ot end month by ment: 1 7 MAINE KEEPING A SIMILARITY OF ADS with a daily change of copy has 
: January 7 been successfully accomplished by the Norman P. Druck Motor 
Sti l C S | February 16| Company of —— N. z a _— Roy? —— the — 
: icbewaas 56 7) reproductions, e idea of uniformity of a is to aid prospects 
imu ating ar ™ a e 5 eee en . ia Seanednadale spotting the Druck announcements. For this reason 
100| that the Druck slogan, “Of course it’s a good car. It’s from Norman 
P. Druck Motor Company,” is found in each advertisement. It will 
also be noted that no matter whether the concern is advertising 
January 65 | service or used cars, it lists six rebuilt models in each ad, 
February . 100} ——_—--——_ —— ——————————————$—$—— 
March . 4 154 


January 


Totals 


Totals 31: 319 
MASSACHUSETTS 


January ieee 200 
February 26! 321 
March ramet } 592 


Totals . vorrei 1,113 


January .. 30: 203 
February .... 3% 315 


ee = & HE new Willys cars are 


The Dollars Totals . 1,056 1,002 
MINNESOTA 
You Spend Now Samii occccccisesce 80 receiving an enthusiastic reception 


| Pebruary ion 44 64 
Create i |March eeawenke cee Cane 4 
Tremendous Totals .. suoe) 
° / MISSISSIPPI 
Ripples * January 


February 
There's nothing wrong with clits country March 


here. Their high quality and low 


prices assure us of a good year.” 


Perhaps you think that vour individual 


purchase @f a new automobile 1 only a Totals ... ; j —Ervin Feld Motor Co., 


drop in the bucker. As a matte” of fact, 





your purchase creates a most important 
and tar-reaching ripple I: creates im iJanmuary ....... eee c sae i 

reased demand for all the chings listed | February 55 : Kansas City, Mo. 
m the picture above and these things {March . 


evtually asd you and your business. 





. Totals 5s 38 | Write or wire for franchise particulars 
Remember This:— ws 


pasha pera aptersiy ee January .... Willys-Overland, Iac., Toledo, O. Willys-Overland, Ltd., Toronto, Cam. 


doliar © worth 126 pre-war cemts. Otber 


ts Io ouyung a car BOW you ge i| | Pebrua ry 
oe |March 


ORDER YOUR | Totals 


NEW AUTOMOBILE NOW! aie | W a i g WY ey 
ata 6 ences February j 
Mare MA 


This Advertisement is Sponsored by 


The Rochester Automobile Dealers’ Association Totals ............. 
311 Alexander Street NEVAD: A BIG SIX priced like a four 





oer | A POWERFUL KIGHT .. . 
IN AN EFFORT to stimulate purchases of new cars, the Rochester A BRILLIANT KNIGHT .. . 
Automobile Dealers’ Association, Rochester, N. Y., has started a series neal 7 ; : os 
of half-page newspaper advertisements to acquaint the public with the Totals 3 ‘ ® NEW WIETS TEVCES 
importance of the automobile industry in relation to general produc- 
tion of materials in the United States. One of the advertisements, January 
reproduced above, indicates clearly the vivid way in which this infor- February 
mation is disseminated, In a box is a small paragraph headed— 
“Remember this; today automobiles are selling at less than pre-war 
prices. The automobile dollar is worth 126 pre-war cents. Other costs 
average 62 cents, In buying a car now you get twice as much for . 
your money” (Continued on Page 6) 
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Giving Too Much 


} 
N the final analysis every person who owns a Car is = 


ested in having manufacturer and dealer make a reason- 
able profit—a living wage, so to speak—from the sale of 
vehicles and equipment. It is hard to make the individual 
owner see this as applying to his own case. He may sub- 
scribe to it as an abstract principle, but for himself—no. He 
will try to get more for his used car than it is worth and 
consider that he has turned a smart bit of trading when he 
succeeds. Yet he loses, if the dealer is forced out of busi- 
ness and he is deprived of the service that he has a right to} 
expect. 

This same owner will try his best to get as much free 
service from his dealer as screams of anguish will bring him. 
Yet if the dealer cannot make a profit on his service opera- 
tions the owner will suffer from inferior maintenance, due | 
to cheaper labor and inefficient equipment. 

Nor is the car owner the only culpable link in the chain. 
There have been manufacturers who figured that they had 
done a good day’s work when they cut parts makers down to 
so low a return that there was no profit in the transaction. 
The unfortunate parts maker took the business simply to 
give him volume and keep his plant operating. Yet it was 
not so funny for the manufacturer when the parts maker 
had to go out of the automotive field, leaving him to find 
another supplier. 

The tire industry, through giving too much, in the race} 
for sales, has worked itself into a parlous position. Increas-! 
ing the quality of its preduct and decreasing the price has | 
put the tire manufacturers in a place where far too many 
of them cannot make any profit at all on their extensive | 
operations. | 

The battery manufacturers are in very much the same| 
case as the tire makers. They have increased the life and 
service of their produet, at the same time lowering its price 
to a place where most of them spend their time wondering 
where profits are coming from. 

It would not be wholly pleasant for manufacturers, deal- | 
ers and owners, if the tire and battery makers finally gave! 
up the fight and there were no source of supply for these} 
essential items of equipment. 

If there is any place where the policy of “live and let 
live” should hold it is in the automotive business. Owner, | 
dealer and manufacturer have one need in common. LEach| 
of them wants cars to run efficiently. This can only be if | 
manufacturers, parts makers and dealers are allowed to| 
make a fair profit on their operations. | 





’ 


The difficulty, of | 
course, is to persuade the individual to apply the general | 
rule to his own case. 


Reduced Financing 

OME very interesting figures have recently been given | 

out by the Bureau of Census in Washington in regard te| 

the reduction in amounts employed in car financing. These! 

figures show that during March, 1931, the average amount 

advanced to finance the purchase of a new car was $536. 

This compares with $555 in March, 1930, and $582 in the 
same month of 1929. 

The same condition holds as regards financing of used | 


cars. During the first quarter of 1931 the average amount | 


advanced to finance the purchase of a used car was $273. ! 
This may be compared with $283 in the first quarter of 1930 | 


and $319 in the same period of the year before that. 


Undoubtedly the conservative buying trends of the past | 
year and a half are responsible for this reduction in oa 


average financing operation, The vast sums that have been 
locked up in savings banks would ordinarily have gone into| 
higher priced automotive transportation. 

However, the real interest in the financing situation is 
that it came through the depression without serious difficulty. 


‘included in the 1930 program. 


| 27-29—New York City, 


PLANS TO SPEND 
$40,500,000 THIS 
YEAR ON N. J. ROADS 


Trenton, N. J.. May 6.—A larger 
state highway program materially 
increased by a bond issue and much 
paving will go forward in New Jer- 
sey this year, according to an esti- 
mate prepared for the American 
Road Builders’ Association by the 
New Jersey Highway Department, 
J. L. Bauer, state highway engineer. 

The work of the 1931 program in- 
cludes: Improved earth roads, 100 
miles; untreated gravel, macadam 
and similar type, ten miles; asphalt, 
concrete and brick, eighty miles; 
total, 190 miles. 

This is 114 miles more than was 


State highway expenditures in) 
New Jersey for 1931 are estimated 
at $40,500,000, of which $38,000,000 
is for construction and $2,500,000 for 
maintenance. «This is $7,160,000 
more than was expended in 1930 
and $11,310,000 more than in 1929. 





New Jersey will buy highway 
equipment for the state department 
amounting to $125,000, as compared | 
with $129,000 last year. 

County highway expenditures will | 
be around $25,000,000. 

State highway mileage was 1,873) 
at the end of 1930. 

There were 3,923 miles of county | 
highway at the end of the same 
period, 

The New Jersey bond issue for 
highways is for $65,000,000, effective | 
January, 1931, and available $18,- 
000,000 annually. 

“New Jersey highways are super- 
vised by an excellent state highway 
department,” stated Charles Upham, 
engineer-director of the American 
Road Builders’ Association, “and a 
strong effort is being made to speed 
up construction. The success of the 
twenty-eighth road builders’ annual 


convention and road show, held in | 


St. Louis in January, at which road 
builders from all parts of the coun- 
try congregated, is a vivid index of 
the public interest in the improve- 
ment of roads and streets. 

“The stabilization of the income 
of state highway departments and 
the uniform excellence of the work 
they are accomplishing has made 
possible the budgeting of highway 
improvement programs in many 
states. Plans for highway work 
should be prepared for several years 
ahead based on the income ex- 
pected.” 


N. Y. STATE PLANS 
BIG ROAD PROGRAM 


Albany, May 6.—Assurances have 
been received by the New York 


Col. Frederick Stuart Greene, super- 
intendent of public works, and Capt. 


Arthur W. Brandt, commissioner of | 


highways, that every effort will be 
put forth from now until next Octo- 
ber to relieve unemployment by 
rushing to completion all highway 
prejects contemplated by this year’s 
program. 

The state this year will place un- 
der contract 875 miles of construc- 
tion and reconstruction which com- 
pares with a total last year of only 
742 miles, and which will establish 
a new all time record for road 
building. 


| COMING EVENTS | 


MAY 
4- 9—Charlotte, N. C. Good Roads Con- 
vention. 
4- 9—Washington, D. C. Internationa) 
_ Chamber of Commerce, convention. 
7- 8—Milwaukee, Wis. Production meeting 
Society Automotive Engineers. 
~Aug. 9—Berlin, Germany. Internationa) 
Garage Exposition. 
13-14—Tulsa, Okla. American Petroleum 
Institute, first mid-year meeting, 
Mayo Hotel. 
15-16—Detroit, Mich. Society of Automo- 
tive Engineers, nineteenth aeronau- 
tical meeting, Book-Cadillac. 
Nationa] Foreign 
trade Council. 
JUNE 
8-12—Chicago, Il. Radio Manufacturers’ 
Annual Show. 
15-18—Madisen, Wis. American Society ot 
Mechanical Engineers, Oi] and Gas 
Power meeting. 
14-19—White Sulphur Springs, W. Va. An- 
nual) summer meeting, Society ol 
Automotive Engineers. 
22-26—Chicago, Ul. American Society for 
Testing Materials, annua) meeting 
SEPTEMBER 
2—Atlantic City, N. J. Annua! 
meeting, American Electric Railway 
Association. 
NOVEMBER 
10-12—Chicago, Hl. Annual meeting, Rmer- 
ican Petroleum Institute, Hotel 
Stevena, 


26-Oct. 
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67 TNO him who hath shall be given and from him who hath 
not shall be taken even that which he hath.” 

Twenty centuries ago were these strange and fearsome 
words of wisdom uttered. They embody in one sentence the 
philosophy of the survival of the fittest in the realm of 
material progress as well as in that of spiritual values. 

How aptly this sentence applies to the present and the 
coming struggle between industrial producers for a living 
share of the diminished volumes of production. 

In spite of widespread overcapacity, in spite of increas- 
ing competition at home and abroad, in spite of declining 
price trends, in spite of diminished demand, some industrial 
concerns in every line of industry will steadily progress. 
To them shall be given continuing success and increasing 
profits. 

And because of overcapacity, because of increasing com- 
petition at home and abroad, because of declining pricé 
trends, because of diminished demand, some concerns in 
these same lines of industry will as surely lose that which 
they now have. 

What is the “hath” and the “hath not” which will dif- 
ferentiate the winners from the losers in the coming com- 
petitive struggle? 

It is the ability to read the handwriting on the wall and 
the courage to act upon it. 

That message is written plainly today. He who runs 
may read the words: “Prepare for cost reduction now, if 
you hope to compete in the days to come.” 

Improved machinery is still the master force of cost 
reduction, as it has been since the birth of the wheel, the 
wedge, the lever and the screw. 

Immediate and intelligent modernization of plant equip- 
ment is the strategic approach to future profit insurance. 

To him who hath the vision to realize this truth and the 
courage to act upon it shall be given golden reward. But from 
him who hath not may be taken even that which he hath.— 
John Van Deventer in The Iron Age. 

* * * 
OTOR vehicle common carriers present a tax problem 
of no mean proportions. With the rapid development 
of this form of public transportation of passengers and prop- 
erty the highways have been subjected to uses other than 
those for which they were primarily designed. 

Common carrier highway transportation is with us as 
a permanent institution, and because this is so adequate taxes 
should be imposed to compensate the state for the use of the 
public highways as well as to justify the monopoly privileges 
which are granted by the state to these commercial carriers, 

The present method in Virginia of taxing motor vehicle 
common carriers of passengers and property rests upon a 
sound basis structurally to the extent that it provides a fair 
standard for measuring the contribution for the use of the 
highways, but the rates applicable on account of the road tax 
which these carriers pay is not commensurate with the priv- 


State Automobile Association from | ileges and benefits derived by them through the use of the 


'state highways. 


The state is being subjected to many additional highway 
costs by reason of the operation of this form of transporta- 
tion, due to the necessary widening of roadways and 
strengthening of bridge structures to support the heavier 
commercial vehicles, and unless taxes are increased upon 
these carriers the result of the present rates will simply be 


| to perpetuate a form of subsidization at the expense of other 


users of the highways for whose benefit the roads were pri- 
marily constructed.—Dr. William H. Stauffer, Economist, 
Department of Taxation, Virginia, in U. S. Daily. 
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MURRAY RUBBER CO. 
ADDS 100 WORKERS; | 
PLANS FURTHER BOOST 


Trenton, N. J., May 6—The Mur- 
ray Rubber Company reports that | 
since the first of the year produc- | 
tion has been doubled and so has | 
the working force. One hundred 
additional men have been put to! 
work at the pla;t since April 1 and | 
the personnel is being increased al- 
most daily. The factory now has 
more than 300 employes. 

Export branches are now operat-| 
ing in China, Burma and South! 

, America, the concern states. In the! 
United States, the sales organization 
numbers 1,500 stores, scattered all | 
over the country from Maine to) 
Florida and from New York to Cali- | 
fornia. 

William Dolton, general superin- 
tendent of the company, announced | 
today that plans are under way to 
double immediately the present pro- 
duction. Dolton said the working 
force was increased 75 per cent. in 
April and that the employment in- 
crease will go steadily forward with 
the production program. 

Dolton announced that Raymond 
H. Paddock of Trenton, former gen- 
eral sales manager of the Murray 


in 


} 


| 


Company. has been placed in charge | 


of West Coast sales and has opened 
a number of stores in Califgrnia, 
with headquarters in Los Angeles. 
Another Trentonian, James H. 
Hower, veteran salesman of the 


Murray Company, has been sent to! 
' Texas and has opened a large pro-' 


duction outlet there. Foreign sales 
are being directed by Albert Cesea 
ot New York. 


.ERIE FOUNDRY PLANT 
IN 100% CAPACITY 


Erie, Pa. May 6.—Production 
schedules and working sheets at the 


plant of the Erie Foundry Company | 


here have been stepped up to 100 


per cent. of capacity, with enough | 


new business booked to keep the 
plant in full operation well into the 
fall months of this year, according 
to D. Angus Currie, vice-president 
and general manager, who reports 
the receipt of orders for more than 
$1,000,000 worth of electric and 
steam trip hammers from Soviet 
Russia, for installation in the new 
automobile manufacturing plants 
now under construction in Nov- 
gorod. 

“Domestic business is also on the | 
upgrade,” said Mr. Currie, “and we | 
look forward to a highly satisfying | 
volume of new business from all | 
parts of the United States during | 
the next three months, especially 
from the automotive industry and | 
allied lines.” 


_ GOODRICH CO. REPORTS 
APRIL SALES GAIN 


Akron, O., May 6.—B. F. Good- 
rich Company sales for April were 
‘in advance of sales for the same 
‘month last year, The statement 
follows on the heels of a Goodyear 
Tire and Rubber Company report 
that production has been stepped 
up from 53,000 to 56,500 tires a day. 
~ At Goodrich it is said that ship- 
ments for the entire first quarter 


of the year are considerably larger | 


than during the same period last 
year. Last year’s first quarter loss 
ef $1.385,000 incurred by Goodrich 
has been “substantially reduced,” 
the company reports. 

Production schedule has been con- 
servative and the company claims 
inventories of finished tires on hand 
“at present are lower 
time last year. 


PANYARD PISTON RING 
MONTHLY SALES GAIN 


Muskegon, Mich., May 6. 
Panyard Piston Ring Company here 
has since the first of the year more 
than doubled its sales each month. 
This is partially due to the natural 
seasonal growth encountered at 
this time of the year and also par- 
tially due to the introduction of a 
new oil ring of the Panyard type 
to take care of 1931 requirements, 
according to C. G. Bigge, sales man- 
ager. 


eae 


cent Tool Company at its plant in 


| tools and pliers, used extensively in | 


ling sheets of 


than at this | 


The | 


AUTOMOTIV 


the 


CRESCENT TOOL NOW 
ON FIVE-DAY BASIS 
Jamestown, N. Y., May 6.—Pro- 
duction schedules continue on a 
normal basis of five days a week in 
most all departments of the Cres- 





Harrison Street, here. The com- 
pany, which manufactures wrenches, 


the automotive trade, reports steady 
gains in volume of new business and 
expects to maintain current work- 
five days a week | 
throughout the summer, except for | 
the annual ten-day shutdown in | 
July. 





JERSEY MANUFACTURERS | 
ANNUAL MEETING MAY 8. 


Atlantic City, May 6.—Progress 
made in the industrial life of the| 
state will be reviewed here Friday | 
and Saturday, May 8 and 9, when 
| the seventeenth annual meeting of 
| the Manufacturers’ Association of 
| New Jersey will be held at the 
| Hotel Traymore. 

} At the opening business session 
| Friday reports will be submitted by 
, the officers of the organization and 
the annual address will be present- 


of Plainfield. 
Speakers scheduled for 


Parts 
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FIRESTONE DEALERS 


Indianapolis, Ind., May 6.—More 
than 250 tire dealers from Indian- 
apolis and surrounding cities were 
present at a meeting held here by 
the Firestone Tire and Rubber 
Company, the first of a series of 
similar sessions planned through- 
out the Indianapolis district. 

C. E. Warren, district manager, 
presided at the afternoon session, 
which was followed by a banquet 


at the Hotel Severin, and delivered | 
| the principal talk of the day, stress- | 


ing sales and merchandising meth- 
ods, as well as educational ideas to 
be worked out between the dealer 
and customer looking toward im- 
provide tire service. 


| COPE CO. DELIVERS 


NEW INSULATED BODIES 


and Acc 


HEAR SALES TALKS 


| pany, recently, 125 dealers attending. 


5 





COVERT GEAR & MFG. CO. 
REPORTS OUTPUT GAIN 


Lockport, N. Y., May 6.—Produc- 
tion schedules and working sheets 


| Manufacturing Corporation have 
recorded substantial increases each 
month since the first of the year, 
with current operations considerably 
| better than a year ago, While ad- 
| mitting that business has been ex- 


|E. Radigan, vice-president, looks 
|forward to a more normal tone to 
industry in the coming months, 
especially in the automotive and 
allied lines. 





TIRE DEALERS MEET 
AT CEDAR RAPIDS, IA. 
| Cedar Rapids, Ia.. May 6.—Good- 


| year tire dealers in this district at- 


| tended the merchandising methods 


convention sponsored by the com- 


| at the plant of the Covert Gear and 


| ceptionally quiet industrially, Frank | 


essories Field 


~ 


| DAYTON RUBBER BOOSTS 
| OUTPUT TO MEET SALES 


Dayton, Ohio, May 6 (UTPS).— 
| Gearing its factory to dealer de- 
mands, it is reported that the Day- 
|ton Rubber Manufacturing Company 
is now producing 2,000 casings a 
day and slightly than that 
amount in inner tubes. This is the 


fourth increase in Dayton’s pro- 
duction schedule since January 1, 
The plant is operating three 
eight-hour shifts, six days a week, 
| with the exception of the curing 
room where they are working a full 
24-hour schedule seven days a week. 
| Sales by older dealers are showing 
la marked improvement and _ this 
coupled with the requirements of 
the many new dealers added recent- 
| ly, has caused this substantial in- 


more 


Irvington, N. J., May 6.—The Cope|The company’s film, “Every Third | crease in production. An unusual de- 


Wheel” was shown. F. S. Greisinger,| mand is being made upon factory 


Company here announce delivery of 
| Des Moines, spoke on modern mer- | production of truck and bus tires by 


its insulated and refrigerator bodies 


|to the Breyer Ice Cream Company | chandising in the tire business, and|the abnormal sale of these larger 
;and The Great Atlantic & Pacific |C. A. Cramer, assistant branch man- sizes by the Dayton distributor or- 


| Tea Company of Newark. 


ed by the president, J. Phillip Bird | 


! 
the ses- 


sions Saturday include W. H. Lef- | 
fingwell, Chicago, president of the | 


National Office Management As- 
sociation; Dr. 
ington, D. C., director-general of 
the Pan-American Union, and 
Howard W. Ameli of Brooklyn, 


United States district attorney. A | 
feature of the program will be the 
| address by Mr. Ameli, who will dis- | 


= 
=| fi ry 
| Sal 
| NUEINANCIAL 


cuss business racketeers. 

The convention will be concluded 
Saturday with the association's an- 
| nual banquet. 


Service Notes 


NEW MASTER STATION 


Buffalo, N. Y., May 6.—The Great 
| Lakes Tire Company, one of the 
largest operators of chain super- 
service stations in Buffalo and vi- 
cinity, has formally opened its mas- 
ter service station at Main and Lau- 
rel Streets, completed at a cost of 
more than $80,000. The new plant, 
under the management of William 
Taylor, is modern in every respect 
and provides service for tires, bat- 
teries, lubrication and minor repairs 
and adjustments. Exide batteries, 
Goodyear tires, Texaco and Sunoco 
products are handled, as well as a 
full line of accessories. 


NAMES DISTRIBUTOR 


Tacoma, Wash., May 6.—The 
| Electric Storage Battery Company 
| of Philadelphia, manufacturer of 
| Exide batteries, has appointed the 
| Shaub-Ellison Company of Tacoma 
as distributor for its line in Pierce 
|; county. Shaub & Ellison will con- 
| tinue to represent Goodyear tires in 
| this territory as they have done for 
| the last seven years, A compgqlete bat- 
| tery department, stocked with bat- 
| teries and accessories, has been in- 
| stalled, and Otis Eastman has been 
placed in charge aS manager. 


| PLAN AUTOMOBILE LAUNDRY 

East Orange, N. J.. May 6.—An 
automobile laundry is to be erected 
at Central and South Arlington 
|; Avenues. It is to be a one-story 
| brick structure, 96 by 91 feet, and 
will cost $22,000. The building will 
be owned by Phillip J. Bowers & 
Co. of 189 Market St., Newark, 

F. M. DONLEY APPOINTED 
| Los Angeles, May 6.—Frank M. 
| Donley has been appointed general 
sales manager of the Trojan Aitto 
Products Company, Ltd., 1018 South 
Los Angeles St., manufacturer and 
national sales agent for Scotch free 
roller for Fords and Chevrolets. 


NEW REPAIR STATION 
Buffalo, N. Y., May 6.—Frank S. 
Hart has established the Hart 
Garage and Service Station at 390 
Cornwall St., offering a complete 
repair and lubrication service. 


| CLASSIFIED ADVERTISEMENtS 
IN THE AUTOMOTIVE DAILY 
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OTEL FORT SHELBY is located in the center of “downtown” Detroit. 


It is just around the corner from the Union Station, serving the 


Pere Marquette, the Wabash, the Pennsylvania and Baltimore and 


Ohio Railroads. No other large Detroit hotel is so near the Michigan 


Central Terminal, the principal airports, or steamship piers. 4 The 


shopping, theatre, financial, insurance and wholesale districts are 


practically at its door. Hotel Fort Shelby is known the world over 


for its luxurious, commodious rooms ... its inviting lobby ... its 


tempting, delicious food . . . its attractive rates and informal hospi- 


tality. 4900 units . . 


all equipped with servidor and private 


bath. Rooms as low as $3.00 .. . suites $10.00 and upwards. 


HOTEL 


“AGLOW WITH 


Motorists are relieved of their automobiles at the 


door without service charge. Write for free road 


map, and your copy of “Aglow with Friendliness,” 


our unique and fascinating magazine. 


S 


BRADWELL, 
DETROIT 


g. J. 


FRIENDLINESS” 


eloy. 


Manager 





6 




















AUTOMOTIVE DAILY NEWS, THURSDAY, MAY ' 7, 1931 














RAILROADS ENTERING 


Buick Distribution b 7 eae 
Piss vrtwes sve 10 31 
uick Distribution by Piety cen OR coe «2. BP ee eee 
2 February ..........+. 255 506|March ............ os - ae 17 INEVITABLE, SAYS HOOD 
tates, Months 1n Quarter marc 0 as wal goa are 
epee F TOMS ..ccccccccces 919 1,544 DISTRICT OF COLUMBIA ire ae a ot is pepsin 
(Continued from Page 3) UTAH JANUALy .......000:. ; 4 15 a ms roads enter the mo or tr ange 
NEW JERSEY OREGON gan 1 93|February ..... Sa 48 40 | portation business on a nation-wide 
BUUATY. soc cccsccceue scale, P. W. hi wea 
1931 1930 1931 1930 lWebruary .....00. ae 20 16 BEATGR 2. ccccee cabaete 91 82 | scale P Hood, vice-president of 
January ....s+e ~- 545 458 | January .........005 ° 65 46 | March aperagss 41 36 —_—— ——j|the Tinken-Detroit Axle Company, 
February . at eees eno ae 356 |February ......++ee0 55 i all ill a TRAE: ok.ccvcesenne 210 197 said in addressing a meeting of 
PEGE ecb ceseacecese - 568 621 |March o8¥0.050.00.0008 ee 53 62) ‘Totals Seta a 77 15 Michigan shippers here. 
TOCRIS onc ciccecscine 1,492 1,435 | TRAN icc se acad even 173 172 VERMONT SIR WM. LET Ss SEES “Motor transportation of mer- 
: ae ees handise is an established, economic 
NEW MEXICO PENNSYLVANIA POMURTY 6c cccsecssons 6 18 Cc ’ 
January ......+-06. -. 52 39 | January cov eveeeceses 342 379 | February ......-- . 10 aI WILLYS-OVERLAND ene gh oo ay — Bar ig err 
1 saikeauney 1 19 | ee 402 \March ......cccccees ee and industry today demand loading 
March Sediceseies ‘ 19 78 | March’ 1ideeetesrdaese 772 998 —— ‘one EXP ORTS GAINING = a i te at factories 
a aeiees ene pS pane pel, SRO: Neczalsssaee. OO 64 or devilery direc consignees 
on | ae at — with a minimum of delay and trans- 
Poe ee “ ™ Beeeed ee: a. ——— (Continued from Page 1) fer charges. The number of shippers 
NEW YORK | RHODE ISLAND [January .......seeeee 62 136 | William says: “People are taking a| turning to and the volume of freight 
January ......e++ee04 1,105 839 | January .........eees 31 28 | February ceee aad . 119 72| saner view of things. Business houses| being transported by this efficient 
February ....++++++++ 971 972 | February .......-++-. 40 66 |} March .........se00- a 88 | as well as industry have gotten their| and economical method of haulage 
RNG cc.cexweeecveere 1,813 EAM TMEIO ieccsecdineeees 70 119} — organizations in order by looking| are increasing rapidly. The rail- 
ommmne —| oa omer i «TOW .ccccvsacvenn 268 296 | carefully into overhead and curtail-| roads are now virtually compelled to 
TURE cbdscaraneaon 3,889 Beer) RONOUS. va escea casas 141 2 WASHINGTON ing expenditures. Safety glass has| compete for business upon a motor 
NORTH CAROLINA SOUTH CAROLINA . | taken a strong hold in Europe, the |.transportation basis. 
Janua 51 65 | January 23 gg |January «....ee eens 123 200 | majority of cars coming through “The only logical solution Mes in 
ieee gatas oes . 50 64|February ............ 31 24 | February pesasnean 86 88} with that equipment,” he says. intelligent co-ordination of railroad 
-s : Yo ccecccesees . = aoe oe 9g | March {eee ; ae 206 : 2 _ and highway transportation, and the 
etalk telat soles Saat itis celal aii bi a eee set -—— —— | THOMPSON PRODUCTS, INC., railroads obviously are best situated 
Totals 181 201 Totals ee 90 144 GEER ovcwnseacusan 324 494 MARCH EARNINGS GAIN | to carry out such a plan. Rail lines 
OS stecens | pias "ES IRGINIA Cleveland, May 6.—Thompson | are for the most part direct routes 
NORTH DAKOTA _| SOUTH DAKOTA ’ WEST VIRG 31 28 Products, Inc., reports earnings of | between major terminals, and the 
SURETY oo ssesceseses . U7 | January ...-.+-seeeee 35 SOIEROUET + +4 eeceeenres 30 28 | $56,691 for March, equivalent to | railroads possess invariable assets in 
February «-..+e+esss - 16 13|February ....... . 29 27|February «..++++++++s 33 44|*WO months’ dividends. The com- | their franchises and exclusive right- 
RE savseesens ‘ ‘ 34 22'March ........ 37 SAIMAFCN 2... cccescccece ° pany also shows reduction of in- | of-ways.” 
a re sao — ae 94 100 ventory to $1,061,000 March 31, as — 
RUE. 0b 0os5.cneeen 67 52| WEEN Sh ccuce neues 101 1G8i TOR .ccccccs teens against $1,722,000 March 31, 1930. NEW PARTS CONCERN 
OHIO TENNESSEE WISCONSIN Business of the company has shown | - Millville, N, J., May 6.—Tichenor 
5 Cre ee 189 220 | | January 5a as waa e 71 SOO TARGETS occ ccscccses . 104 176| steady imprevement since Novem- | Motor Parts Company, Inc., to deal 
POTUREY ciccccessnce «SE 251|February ...... soeken Oe 65|February ..... ere ne 132/ber, with Cleveland and Detroit/in automobile parts, has been 
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AUBURN—8-98,. 127 W. B. DE SOTO—4-cyl. *177 O. A. GRAHAM—Special Six. 115 W. B. NASH—8-70. 8-cyl. 11614 **PONTIAC—6 cyl. 112 W. B. 
Standard Models,not including free wheeling 2 Business Coupe 965\5 Touring .. oe QE ib cnce svete 925|\Town Sedan..... 975 Goape. jeneans aes pert 4-dr. oe ...995 2-dr. Sedan...... 172|Con Coupe....... 842 
2-dr. Brougham..945 Con. Cabriolet. .1.045 2-4 Road. (RS) ..995!5 De L. Sedan. ..1,065 Coupe (R.S.) .. pera 035 4-dr ues. we an. +4 4 Con. Sedan....1,075 Coupe ........... 77214-dr. Sedan....... 842 
4-dr. Full Sedan.995 Con. Phae. Sed..1,145 5 Stand. Sedan.. 995'2-4 Con. Coupe GRAHAM—Special Eight. 120 W. B. Coupe (RS) ..... Sport Coupe...... 812/Custom Sedan... .882 
B Man’s Coupe.995! 2-4De L Coupe | (RS) .......:. 1,075 1.198 NASH—8-80. 8-cyl. 12) W. B. REO FLYING : = 

5 ell sien at 95! Coupe ..........1,155|Sport Sedan....1. ei hans 1,245 4 Con. Sedaa... .1.325 S| LYE CLOUD—6 cyl. 125 W. B. 

eS’ o - ~ li DE VAUX—6 cyl. 113 W. B Coupe (R.S.)...1.195 Sedan ...... -1.245 Coupe ' (RS)... .1,285|4-dr. Town Sed. .1/375 Sedan .......... 1,695|/Coupe 1,695 

Models, including free wheeling ys. - B. Be . ‘ = t | ‘ so 
sade Sedan. -1,195\Cabriolet (RS) .1,245 Phaeton ......... 595|Standard Sedan GRAHAM—Custom Eight. 134 W 4-dr. Sedan ....1,295! REO ROYALE—8 cyl. 131 W. B. 
B. Man’s Coupe.1,195/5 Con. Pha. Sed.1,345 Standard Coupe | (4 wood wheels, 5 Sedan ....1,845]7 Limousine ....2,095 NASH—8-90. 8-cyl. 133 W. B. Sedan Victoria. .2,145iCoupe ......... 2,145 
5 2- dr. Brough. 1,145! (4 wood wheels | spare rim) ..... 695 7 Sedan . - 1,895) 4-dr. Sedan (124 Coupe (RS)....1, REO ROYALE—8 cyl. 135 W. B. 

AUSTIN—4 cyl. 75 W._B. spare rim)..... 625|Special Sedan HUDSON—8-cy!. 119 W. B. q Touring st eeees eee) Teepeete, ~~ OHO iscic cscs 2,745'\Coupe .......... 2,745 
Business Coupe. .330/De Luxe Coupe . .528 is eke wines, oe 2 Coupe . .875/5 Town Sedan....945 Coupe .....: ....1,695/7 Sedan ........1. a. Coupe 2996 
Standard Coupe.395/2 Cabriolet 550 one. in Fight in rear)..... .705 5 Coach ..... . 895|5 Stand. eens oe Catrioict pee: 1695/7 Limousine .... srupensgne--ts. 104 W. B. 
Runabout oo00 SOO} fender well)....645\Custom Coupe....795 4 Coupe (RS) ..925/Sport Roadster... **OAKLAND—8-cyl. 117 W. B. ontte Sos, - ing 

BUICK—8-59. 114 W. B. Custom Sedan ...795 HUDSON—8-cyl. 126 W. B. c 997:'Con. Coupe 1,097 OF erase scenes 895 
2 Bus. Coupe...1,025/5 Phaeton ......1,055 am oP a . Qde Sed, es ooviae ar. Seaen ere 1097 2 Bus. Coupe.....845| Regal Tourer......995 
5 2-dr Sedan. ..1,035|4 Spt Coupe... .1,055 DODGE—Six. *1i6% 0. A. 5 Tour. Sedan..1,145\7 Fam. Sedan. .1,195 26h. Ceca +s: 1077\Custom Sedan. ..1°157 2 4-47. Sedan..... 895/5 Regal Sedan 
4 Spt. Roadster. 1,038) 4 4-dr Sedan....1.095 2 Business Coupe 735/5 4-dr. Sedan.... 765 5 Brougham ....1,195/5 Club Sedan ..1,445 Spo ‘oupe....1,077) 7 mare 0 Me 4Coupe (RS)....895| (6 wire wheels) .995 

4 Conv. Coupe ..1,095 2-4 Stan. Goupe \5 4-dr. Phaeton.. 775 HUPMOBILE—Century 6. 114 W. B. OLDSMOBILE—6-cyl. 11314 W. B. STUDEBAKE <aitlathiiainatitaa ii 70. 124 W.B 

BUICK—8-60. 118 W. B. (R, 6)... 3s 708,2-6 Con. Coupe 5 Sedan ........ e95\Cabriolet (RS))..1,050 oa geage mnenrd, Models, 4Coupe ........1,58515 Brougham a 
2 Bus. Coupe...1,285)5 Phaeton ..... 1,395 2-¢ Roadster (RS) 76 bP esevsesees Com. Coupe...... 995|5 Phaeton ...... 1050 Fisiness Coupe. ..848/Con. Roadster....935 5Sedan ........ 1,585} (Cloth) ...... 1,730 
4 Spt. Coupe...1,325/Spt Roadster... .1,335 DODGE—Six. 114% W. B. 2 Coupe (R. S.)..995|Roadster (RS)..1,075 Soort Coupe ....895/Patrician Sedan 960 4 Victoria ...... 1,585|5 Brougham 

> 5 4-dr. Sedan...1,355 Business Coupe i2 Business Coupe HUPMOBILE—Century 8 118 W. B. OLDSMOBILE—6-cyl. 11314 W. B. 5 Regal Sedan, .1,730i (Mohair) .....1,730 

BUICK—8-80. 124 W. B. , (5 wire wheels) 815 {8 wire wheels) 850 5 sedan ....... 1,295/2 Cabriolet (RS). 1,350 De Luxe Models ’ STUDEBAKER—Dictator. 8-cyl. 114 W. B. 

&Geupe .......- 1,535|5 4-dr. Sedan. ..1,565 a4. mee eS; onl” 2 me Se. e7e : Coupe (RS)...1,295|5 Phaeton ...... 350 2-dr. Sedan...... 910\4-dr. Sedan ...... 990 2 Coupe ........ 1,09515 Sedan ...... ..1.150 

BUICK—8-90. 132 W. B. 5 Sedan (8 wire iS Sedan (6 wire 2 Com. Coupe. . .1,295'2 Roadster (RS). i 375 Business Coupe.. .910\Con. Roadster. .1,000 4Coupe ........ 1,150' Regal Sedan - 1,250 
4 Spt. Roadster.1,619 & ¢-dr. Sedan +1” wheels) ...... 845! wheels) ....... 880 HUPMOBILE—Series C. 121 W. B. Sport Coupe ....960/Patrician Sedan.1,02 sTypEBAKER—President 8-80. 130 W. B. 
7 Touring .....1,620 4 Conv. Coupe . 1.935 DODGE—Eight, 118 W. B § Sedan ....... 1,595|Victoria Coupe. .1,615 PACKARD—826 Eight. 12742 W. B. 5Sedan........ 1,850/5 State Sedan 
2 Spt. Coupe.. 1,720) 4-de. a * eae - ee 2 Coupe (RS)..1,595|7 Spt. Phaeton. .1,685 § Sedan........ 2,385 2Coupe ........ 1850! (Mohair) .... 1,995 
& GOUDE cccccce im. Seda eae 2-4 Coupe as A eos'* Sateen (6 wn 2 Cabriolet (RS).1,595!5 Town Sedan...1,705 PACKARD—8:3 Eight. 13416 W. B. 4State Roadstr.1,950\5 State Sedan 
oer.Ae~t ee ci ee Coupe. 3.048 8 ate Lee © Coupe ....-: 1,615 i 2 Roadster ....2,425/5 Club Sedan... .2,675 4 State Coupe..1,995) (Cloth) ...... 1,995 
5 Coupe ....... '2'195\7 Sedan .......2.945 wheels) 1,135! USIOORELE—Gosice M108 WW. Bg 5 Fmaeeee «22+. 2,425) 4 Sport Phaeton.2,725 sTUDEBAKER—President 8-90. 136 W. B. 
; Madan "2°795 5 A. W. Phaeton. 3,795 DODGE—. Eight 18 W. B B BOGOR ccccecs as vie acta nee. ‘Sane aD cccocees 525/7 Gedan ......0--; a ; 7 Tourer ....... 1,850/State Victoria. . .2,295 
5 Town bis: .2,84517 Imp. Sedan... .3,095 F : a 2 Coupe (RS)...1,8 p raeton. .2,005 7 Touring ...... 2,525|7 Sedan Lim.. ..2,885 7 state Tourer..209517 State Sedan 

- 2-4 Roadstr (RS) 995|5 Sedan.........1,045 2 Cabriolet (RS).1,895/5 Town Sedan. .2,005 2 Con. Coupe. . .2.550| Conv. Sedan. ... .3,465 Sacic va ; 

2 Roadster .....2,845 7 Touring (Fleet- 3-4 Stan. Goune 2-4 Con. Coupe 4 Coupe 1'915| § Goune : i | ae 2,150' (Mohair) ..... 2,295 
5 Phaeton .....2,945! wood) 2203195 oO re Pe 025i (RS) aan, Seem Seeene : PE see eees , ; , p, 5 Brougham 7 State sedan 

CADILLAC—V-12,_ 140 W. B. eee alee — HUPMOBILE—Series U. 137 W. B. PACKARD—840 Eight. 14012 W. B. (Mohair) ....2,295|_ (Cloth) ....... 2,295 
2 Coupe 3,795|7 Sedan (143 DURANT—6-10 4-cyl, 112 W. B. 4 Sedan *....... S.seeweedan Limon. .. 5,008 De Luze 5 Brougham 7 Limousine: :: 2/600 
5 Cc = aa ara 9906, W. Bidececces 4,195 Business Coupe {Coupe (R. 8S.) Victoria Coupe.2,295) 4 Phaeton. . .3,490|4 Sport Phaeton. 2. vee (Cloth) 2.295) 
3S wit het -a09 3'895\7 ‘Tourin 4.295 _ (wood wheels)..735| (wire wheels)...770 All Hupmobile models include free wheeling 2 Roadster ..... 3.49015 Sedan ........ 95 : een 9 eile sh 

CBRE os 9000: 94: a Business Coupe \Sedan (wood LA SALLE—8-cyl. 134 W. B 2 Coupe ....... 3,545/5 Coupe ........% 3850 STUTZ—LA 6-cyl. 12742 W. B. 
Roadster _.......3,945!7 Imperial Sedan - ee ; : P i : = 7 Touring ...... 3,595'5 Club Sedan....3,950 5 Coupe ........ 1,995;}Cab. Coupe.....2,445 
5 Town Sedan. 3 945) (143 W. B.)...4,345 (wire wheels)...750. (wheels) .......765 Fisher Custom 5 Sed 2245/2 Speedster 2.585 
ee ST C45|A. W. Phaeton. .4,895 Coupe (R. 8.) |Sedan (wire 2 Coupe .2,195\5 Town Sedan...2,345 2 Conv. Coupe. .3,595! MY acenecde enla = eens eee rye 
Con. Coupe ... ‘t 045) (wood wheels)..755! wheels) ........ 780 5 Sedan :.2,295|7 Sedan ......... 2,475 PACKARD—845 Eight. 14516 W. B. 2 Coupe ........ 2,245|4 Speedster .....2, 

CADILLAC—V-16. 148 W. B DURANT—6-12 6 cyl. 112 W. B. 2Con. Coupe ..2,295)7 Imp. Sedan ...2,595 De Luxe Club Sedan ... .2,345/4 Speedster (TC) .2,785 

ee ites Games \eadeu teeed 5 Coupe **2/295] 1Geden ........ 4,150i7 Sedan Lim ....4,285 STUTZ—MA. 8-cyl. 13412 W. B. 

2 Roadster .....5.350/2 Coupe .........6,850 — (wood wheels).760, wheels) ........ 795 LA SALLE—8-cyl, 134 W. B. PEERLESS—Standard 8. 118 W. B._ 5 Coupe ....... aaeei eb. Coupe ‘an See 
A. W. Phaeton..5,750'2 Con. Coupe ++ 6,008 Business Coupe |Sedan (5 wire Fleetwood Custom 6 MORO 54500300 495|5 Brougham ....1,545 ol bined teeeeee asso, Speedster .3 . 
: soune tere - pa 5 Club Sedan .. o.o88 (wire wheels) .775 . wheels Fone once 810 2 Roadster -2,245|5 Sedanette . 3,245 2 Coupe (38).. ls 498) 2 Cabriolet R.S..1,595 : eciiee tees 3 vaosla eeiescs : ‘Toi3" ies 
+ +9.99) . . eee 
5 Club Sedan... 8,950|3 Sedan "Gabsie Yas Cofwood wheels) . 780) “wheels”. .....845 Sele oskess Rea” = Renae PEERLESS—Master 8. 125 W. B. 4 Speedster .....3,495 
5 Sedan .... . 5,950) Sedan .... ,225 Coupe (R. S.) LINCOLN—8-cyl 145 W. B §Sedan ....... 1,995'5 Brougham .-2,045  STUTZ—MB. 8 cyl. Custom. 145 W. B, « 
5 Sedan Cabrio. 6. 125|5 Imperial ......7,300 (wire wheels). .795! Stand: 5 ae tine = 2 Coupe (RS) ..1,995'2 Cabriolet ..... 2,095 7 Speedster ....3,595|7 Limousine ....3,995 
7 Sedan . e+ -6,225/5 Imp. Cabriolet.7,350 DURANT—6-14 6 cyl. 112 W. B. 4 Sport ancar inane Eahes 5 Club Sedan. . .2,045! 5 Sedan 3,695|Cab. Coupe ..... 3,995 
5 Imperial :;.6,300/7 Imp. Sedan....7:525 pe 1, Coupe {De L. Sedan Phaeton 4.400 3 d 4,600 PEERLESS—Cust 8. 138 W. B TEED cconcses 3,895/5 Con. Sedan ...4,395 
5 Imp. Cabrio. ..6.350|/\Town Cabriolet 6 dem. wood | (6 dem. wood - ost (3 windows) oe Se oo STUTZ—MB. 8-cyl. Sal 145 W 
5 Phaeton 6.500! (Oo a seats) .8,750 : : ! 7 Sport Touring. 4,400'4 Sport Phaeton 2 Coupe (RS)...2,795|5 Brougham ....2,845 . cyl. Salon. 5 WwW. B. 
Simp Gedsn GetsiToea” Caustelet wheels) ........965' wheels ......... 5 5 Coupe ........ 4,600| T.C.) ......... 600 5Sedan ........ 2:795|7 Sedan ..... +. -2,945 5 Sedan 7 Sedan Limousine 
Town ‘Began nt caenhee aalies De L. Coupe De L. Sedan 5 Town Sedan 14 Con. Coupe....4,700 5 Club Sedan. ..2,845'7 Limousine 3,145 (Le Baron)...4,795' (Le Baron)... .5,195 
tomen waanes 6.525( gauss 1x0 |6—(8 dem. wire | “c com. wire (2 windows). .4,600/5 Sedan ........ 4 PEERLESS—8-cyl. 125 W. B. 6 Brougham 5 Trans. Cabriolet 
Town Cabriolet,’ |Town Cabriolet * WORD scesens — =e + S08 7 Sedan ..... 900 De Luxe Master (Le Baron)...4,995| (Le Baron)... .5,610 

(q’rter win.) .6,525| ‘leather ESSEX—6-cyl. 113 W. B. 7 Limousine .....5,100 5 Sedan .......2,320/Brougham 6 Sedan 7 Trans. Town Car 
Town Cabriolet, | quarters) 8.750 2 Coupe ........ 595.5.Town Sedan ..735 LINCOLN—8 cyl. 145 W. B 2Coupe. ....... 2,320! Cabriolet (Le Baron)...4,995! (Le Baron)....5,700 

(full leather)'6,525|Lim. Brougham.8,750 . Goaeh. «5» a: +s = . gre Sedan. 775 Custom Models Club Sedan ....2,370! 6 Bro. Limousine (7 Trans. Town Car 
Lim. Brough'm.6,525/Town Brougham.9,200 5, Stond. aden “695! (119 w. b.) g95 2 Coupe Con. Sedan PIERCE-ARROW—43. 8-cyl. 134 W. B. (Le Baron)...5,195! (Fleetwood)... .7,495 

Town Brougham.9,700 ae ae eens (Judkins).....5,200| (Dietrich) 6,800 2-4 Coupe (RS) .2,685|/2-4 Sport Roadster 6 Sed Limousine 
CHEVROLET—6-Cyl. 109 W. B. tien ee ae ” ; 4 Berline (2win.) JA. W. Cabriolet. ‘5 Sport Tourer.2,895' (RS) ......... 2, (Le Baron)...5,195! 
2 Roadster ....... 475|2-4 Sport Coupe eae fea, ae ‘2 W. B. (Judkins)..... 5,800; 'N.C.(LeBaron).7,100 PIERCE-ARROW—43. $-cyl. 137 W.. B. STUTZ—MA, 8 cyl. 134% W. B. 
2-4 Sp. Roadster.495| (5 windows)... 575) § Phaston eee 43515 D Cclorla....... ‘ Berline (3 win.) A. W. Brougham 5 Sedan ........2,685/7 En. Dr. Lanot. 3,145 Chateau Series Weymann, 
5 Phaeton .......510|/5 Coupe ........ 595 2 be L. Rosdsier 4735 Standard Sedan 580 (Judkins).....5,800, (Brunn) ...... 1,200 5 Club Sedan. ..2,835/5 Con. Sedan....3,650 4 Longchamps ..4,345/5 Versailles .....4,345 
2 Goupe (3.'win.). 53515 Sedan Sbsasce = 5 Tudor Sedan.. 490) (3 windows)... 590 Limousine A. W. Cabriolet 7 Sedan ........ 1993) STUTZ—MB, 8-cyl. 145 w. B. 
sooeee (5 win.). an men Sabri ee "gis 2 Coupe ........ 490|4 Cabriolet ..... 95 _. ‘Willoughby).. -6,100| S.C. (LeBaron) .7,300 pPrERCE- ARROW 42. 8-cyl. 142 W. B. Chateau Series Weyman 
a See on Phactem .. e594 Sport Coupe. 500|5-4-dr. De Luxe Con. Phaeton) A. W. Cabriolet 5 Tourer ........3,480'4 Spt. Phaeton. .3,750 5 Chaumont _...4,745|9 Monte Cario.”.4,895 
ss Sa Ber ; — OD ..-. 4 De L. Coupe.. 525) Sedan (2 win.) 630 (Derham)..... 6,200; (Brunn)....... 7,400 2-4 oe eisai 5 Club Sedan.. ones WILLYS—6- 97. 6-cyl. 110 W. B. 

CHRYSLER— 6. _ oeyl. 175% O. A. 5 Town Sedan... 630 Con. Coupe Panel Brougham er .450\7 Sedan ........ 825 2 Roadster .......495:5 Sedan .......... 675 

Roadster +++ + 885/Sedan _...--...+0, 895 PRANKLIN—Transcontinent. 6-cyl. 132 WB. {(Dietrich).....6,400| (Willoughby)...7,400 2- 4 Con. Coupe 5 Club Berline. “3,948 5 Touring .......545}4De L Spt. 

loupe : 885!Con. Coupe -9351 5 Sedan........ 2,295,Vie Brougham. 2,398 Lincoln models include free wheeling. o+eee-+.3,650/7 En, Dr. Limou. 3,995 2 Coupe ..........565) Roadster ...... 675 
e CHRYSLER—8-cyl. nei 0. A. Coupe... pI 2,345) Pursuit. +++. 495 MARMON—70. 180 0. A. sSedan 300 S cy 147 Ww. 2 5 Club Sedan .....625 

oa meen ae oe ee cia BO. s608 own Sedan..... Fy ‘425 2 Stand. Coupe. . .950|/4 Vic. Coupe ......995 7 Spt. Tourer. ..4275|7 Sedan .... WILLYS—6-98-D. 6-cyl. 113 W. B. 

‘Standard’ »°1.49512-4 Soart Roadsier FRANKLIN—Transcontinent, 6-cyl. 132 we. 5Sedan ......... 99512 Con, Coupe ...1,045 9_ 4Con. Coupe \7 En. Dr. Limou. i988 4 Victoria Coupe..79514 Vie. Coupe (DeL) 850 
5 Royal Sedan’ | (@ wire wheels) 1,595 "0adster (6 wire | 47 Sedan. ........ 2.478 MARMON—88. 130-136 W. B. R.8.) 4275 5 Standard Sedan.795/5 Sedan (De L).. .850 

(Standard) .1,525'2-4 Con. Coupe. 5 Special Sedan'2° 425 oon ceeenasee > — 6 Bete®  ccistave 1,895|2 Con. Coupe .. .2,395 PIERCE- ARROW—41. 8 cyl. 147 W. B. WILLYS—8-80-D. 8-cyl. 121 W. B. 
2-4 Royal Coupe 3s! Phaeton ...... 1,970 2 Stand, Coupe. .2 “ssid Sedan .........2,495 Le Baron Custom Group 4 Victoria Coupe..995)4 Victoria Coupe 

(Special) 5 _oanala—Se jase. 6-cyl. 132 W. B. § Soden saan 95/7 Limousine .,..2,595 2-4 Coupe (RS).5100)Formal Town . acme '995| (De Luxe) ....1,095 

CHRYSLER imperiat S-eyl. 219 0. A. § Redan | 7.736051 wheels) on 2.45 Many in as 5 Gon Sedan 5200|Format Town”. § Sedan ‘De i).1,095 
$Sedan 2745/7 Sedan Lim. ...3,148 5 Pirate Tour. |.2°69517 Sedan...°..2.. 2895 5 Sedan ON TTBS Com worse ..4.07p 550% Sedan ...6378 Oar. .......... 50 WILLYS-KNIGHT—66-D. 6-cyl. 12] W. B. 
5Sedan ( Cc) 208 4 Cus. Coupe..3,150 7 Pirate Phaet.2,695,7 Limousine. .... 2.995 2Coupe |. 47081? Sedan. 7En, Dr. Lim..5975|Formal Town ~~ 4 Vic. Coupe ...1,095|4 Victoria Coupe 

sean 45 Club Sedan..... 2,745!Town Berline (6 5 Cl. Cp. ‘atic. 404515 Con. Sedan” 4.975 Landaulet ..:.6400 5 Sedan ........ 1,095} (De Luxe) ....1,195 

CORD—8- cyl. 137% W. B. Con. Coupe....2,765| wire wheels). )3,195 5 Victoria 4.845'7 Limousine °° F075 All Pierce-Arrow models include free 5 Sedan (DeL)..1,195 
Brougham ""”..: 2'395|\Phacton. Sedan..2:998 gE 3 Speedster, 9,495 " “ NASH—6-60. 6-cyl. 114%, W. B.  . PEXMOUTH—4-cy!, 167 0, A. Over alt longi of chassis Snstend Gf 

oEae a , y : = a wheel base. 

DE SOTO—Six. *169% 0. A. GRAHAM—Standard Six. 115 W. B. COUPE. ......+.4+. 795}4-dr. Sedan ...... 845 2 Bus. Roadster. ..535|5 Phaeton ........625 "se elivered prices only are quoted, 
2Stand. Coupe ..740|2-4 Roadster .....795 Coupe ........ .. 845!Roadster ........ 895 2-dr, Sedan --+--795| Touring ........-895 2 Bus, Coupe.....565|2 Coupe (RS).....625 nen ele in ance sections e the 
2-4 Coupe (RS) .775|2-4 Con. Coupe ...825 Town Sedan..... 895/Sedan .......... 955 Coupe (RS) .....825 2-dr. Gedan......565\4-dr. Sedan...,...625 country and the _Oakland-Pontiac prices 

j 5-4-Dr. Sedan. ...775] (R.S.) «..++0+-.795 Coupe (R.S.).... 895) (Recent price changes in bold face) 4 Roadster .......610/4 Con. Coupe......695 given above are for New York city only. 
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U.S. PASSENGER CARS 


This report on costs in parcel delivery is the result of a survey con- | 


Delivery Costs 


ducted by the General Motors Truck Company, Pontiac, Mich. Auto- | 
motive Daily News is pleased to present this entire report in serial form. | 
Complete text of this report in pamphlet form is available at all General 
Motors Truck Company’s dealers and distributorships. | 


(Installment Three) 
HE foundation of any parcel delivery department is its | 
trucks and truck personnel. They may be considered | 

together as the central unit of delivery operation, for it takes 

the truck and driver acting as a unit to get parcels deliv- '50 

ered. The cost of truck and driver is the major cost of deliv- 

ery operation. And the possibilities of profitable delivery 

depend primarily on the soundness with which truck and 


MONTHLY PRODUCTION AS A PERCENT OF NORMAL 


“ 


driver are managed. 

When a truck is bought and} 
manned with a driver, the store has 
made an investment. Making that | 
investment pay maximum dividends 


means getting the maximum work | 
accomplished by the truck and | 
driver. And that is exactly the| 
point at which some stores and | 
some delivery executives succeed in 
making their delivery departments 
more profitable and more effective | 
than others. 

Whether you measure the work | 
accomplished in terms of the num- 
ber of miles a day the truck covers, 
the number of parcels it delivers, the | 
cost per mile, or the cost per parcel 
—the basic principle behind profit- 
able truck operation is the same. | 
The relationship of packages to' 
miles May vary. The cost per par- 
cel depends somewhat on the par-, 
cels delivered per mile of running. 
There is only one real standard of 
measurement of what the truck can | 
accomplish—and that is the truck |! 
itself. 

Only a truck which is at work a 
maximum number of hours of each | 
working day and dispatches that | 
work at its maximum practical ' 
speed, is being operated with the 
greatest profit on the truck invest- 
ment. 

The importance of that principle | 
cannot be overemphasized. An idle 
truck is not profitable. A truck do- 
ing less than its full capacity work 
is not profitable. A truck that is 
loafing on the job is not profitable. 
And the reason is that fixed costs 
of interest, depreciation, taxes, in- 
surance and so on are present 
whether or not the truck is operated. 
Making parcel deliveries at low cost 
and at maximum profit to the store 
means using the minimum number 
of trucks at all times and getting 
the maximum effective use of their 
time. 

One Major Problem 

Looking at the problems of sound 
truck management from this angle 
of getting work accomplished by 
each individual truck on the job, the 
one element of vital importance is 
that of time. And careful study of 
hundreds of trucks operated by gen- 
eral merchandise stores, during this 
survey, shows clearly that loss of 
working time is the major source of 
lost profits in most parcel delivery 
departments 

The first step every delivery ex- 
ecutive should take toward cutting 
delivery costs, therefore, is to study 
his trucks to eliminate all possible 
sources of delays and idle time. 

Eliminating Delivery Delays 

Delays encountered by a parcel 
truck throughout the course of an 
average day are seldom so great 
that they cause alarm. A half hour, 
or an hour, or more, in the morning 
and again in the afternoon for load- 
ing seems to be a necessary delay. 
An occasional mistake in routing 
or in address may be a necessary 
evil. Delays at the customer’s resi- 
dence—for packages to be c.ened, 
for money to be found or changed, 
for pick-ups, and for other common 


The Cost of Idle Time 


The table given below shows 
the cost per parcel of deliveries 
by six trucks in a typical store 
during the month of July. Notice 
that the cost per parcel rises as 
the number of days operated de- 
creases: 

Truck 

No. 


Cost 
Per Parcel 
$.097 
103 


Days 
Operated 
25 
19 
11 


| difficulties—appear to be unavoid- 


able. And yet these seemingly 
minor delays mount up very rapidly 
to major losses of time, especially 
when multiplied by several trucks. 

Look, for example, at the accom- 
panying chart, which shows a sum- 
mary time schedule of three trucks, 
out of a fleet of twenty-six, in a 
New England dry goods store 
Study of the records of this store 
shows that its parcel delivery is 
comparatively efficient, yet the 


| chart tells the story of how time 


was used by its trucks. 

In order to get a clear picture 
of what these delays mean in dol- 
lars and cents, let us see what were 
the fixed expenses on thése trucks. 
Taking truc:: number one as typical, 
its fixed annual expense—for de- 
preciation, interest on the invest- 
ment, taxes, licenses, insurance and 
garage—bascd on a 300 day year 
and 10 hours each day—would be 
approximately 23 cents an hour. 
Add to that the wages of the driver, 
whose time was lost during these 
delays, and the total cost of each 
hour of delay amounts to 73 cents. 

It is not necessary to carry the 
analysis further. If a helper had 
been used on the truck, the loss 
would have exceeded a dollar an 
hour. And multiplied by the total 
number of hours lost by the fleet 
each day, the result is staggering. 

And yet those figures are not un- 
usual. Indeed, they are representa- 
tive of what lost time is costing all 
too many stores in their parcel 
delivery. And they point clearly and 
definitely to the need for careful 
study of every phase of the delivery 
problem in an effort to cut lost time 
to a minimum. 

Three Sources of Delays 

During the survey which preceded 
this report, it was found that parcel 
delivery delays arose, again and 
again, from three main sources: 

1. Unsystematic handing of dis- 
patch. 

2. Delays on the delivery route. 

3. Inefficient truck personnel. 

These three causes of truck delay 
mean thousands of dollars lost each 
year for stores operating parcel 
delivery trucks. But a large propor- 
tion of this tremendous loss can be 
eliminated by a little careful study 
and planning. 


(To Be Continued) 


TYPICAL USE OF DAILY TIME 
OF PARCEL TRUCKS 


These time schedules of 3 out of 26 trucks in a New England parcel 
fleet are typical daily schedules of parcel trucks. 


Total 
loading 
time 
2 trips 


Truck 
number 


329 
294 


Totals: 237 min. 


Running 
time 
and 

delivery 


340 min, 


963 min, 


Average delay for each truck, for one day........00.ee-ee-ee 
Total delay for 26 trucks, on same basis.............+ 47 hrs. 


Delays 
of 
all 
types 
106 min, 
93 “ 
131 


Parcels 

handled 
144 
210 
193 


547 


110 min, 
40 min, 


330 min. 


1925 1926 


1SOz 
40 
130 
120 
110 
100 
90 
80 
70 
60 
SO 
40 


—o — Penne 


1g2S 1926 


After reviewing the complete re- 
turns of motor car sales and regis- 
trations from forty-five states for 
the month of March and bringing 
his charts up to date, 
Scoville, chief statistician 
Chrysler Corporation, 


of 


ily but surely seems to be returning 
to normal. 





up from a five-year average, the 
Chrysler expert states that the in- 
dustry had returned to 74.1 per cent. 
of normal at the end of March. 
“This shows a continuous improve- 


Truck Sales in Illinois 


Make Good 


TEW YORK, May 6.—In line with 
the sharp upturn in retail sales 
sia new passenger cars in Illinois in 
April, sales of new commercial cars 
also were highly favorable, accord- 
|ing to the complete registration re- 
| turns. The most encouraging fac- 
| tor was the reduction in the rate of 
decline from a year ago to 16 per 
cent, in April from 32 per cent, in 
| March. 

Registrations of new trucks in 
that state, the first to report for 
April, totaled 1,775, as against 1,502 
in the preceding month, a seasonal 
upturn of 18 per cent., 
paring with 2,113 in April, 1930, a 
falling off of only 16 per cent. The 
March total of 1,502 compared with 
2,386 in March, 1930, a decline of 
32 per cent. 

For the first four months of this 
year, registrations of new commer- 
cial cars in Illinois amounted to 
6,721, as against 9,067 in the corre- 
sponding period of last year, a de- 
cline of 25.8 per cent. 

Following are the month by 
month registrations of new com- 
mercial cars in Illinois thus far in 
1931, as compared with last year: 

1931 1930 
January 2,005 2,427 
February .ccccccccccece 1,439 2,141 
March ccccccccccccccccs 3002 2,386 
EEE OScccccnsnceccenes Astte ale 


ee 9,067 


Five makes of trucks were re- 
ported to have been more heavily 
registered in Illinois in April than in 
the corresponding month of last 
year. They were Dodge, 77 to 72; 
International, 121 to 111; Sterling, 
8 to 5; Willys, 19 to 13, and Willys- 
Knight, 4 to 1. 

Following is a tabulation of new 


1927 


MONTHLY RETAIL DELIVERI 


1927 


1928 1929 


1928 1929 


{ ; 
ment every month of the last five 


| months,” Says Mr. Scoville. 
| : 
| ures showing the percentage of nor- 
| . . 
| mal, beginning with the low point 


lows: November, 47 per cent.; De- 


points out|cember 61.6 per cent.; January, 68.2) built up in 1929. 
that the automobile industry stead-| per cent.; February, 72.6 per cent.,| 


|and March, 74.1 per cent. 
“For five months,” 


normal. Production of passenger 


cars in the United States also has 


been rising in comparison to nor-| 
; the same as in 1930, 
' more or a few cars less.” 


mal, and in March reached 66.6 per 
cent. An examination of the charts 


he continued, 
Based on a normal business made | “sales have been moving nearer to| 


1930 1931 1S32 


ES AS A PERCENT OF NORMAL 


1930 1931 1932 


shows clearly how the industry was 


“Fig- | at its low point in November, 1930, 


“Applying the theory of action 
and reaction, we see from the chart 
; that the deperession area built up 


John W.! of the industry in 1930, are as fol-| from April, 1930, to date is nearly 


,equal to the above-normal area 
“The excess buying in 1929 has 
‘been nearly offset by the deficiency 
| in buying in the past year. 
“Should sales improve during the 
| balance of this year and reach nor 
| mal by the end of 1931, then sales 
and output in 1931 would be much 


few cars 


eS — 


48 
21 


28 
19 
67 
15 


| Sterling 
| Stewart 
| Studebaker .... 


| Whippet 117 


and com- | 


April Showing 


commercial car sales in Illinois in 
| April, 1931, as compared with April, 
| 1930, and March of this year. 
April April March 
1931 1930 1931 
2 8 d 
10 20 
513 €63 
33 54 
77 72 
9 
19 
932 
41 
111 
17 
25 


Autocar ...... 
Brockway-Indiana 
‘Chevrolet 
Diamond-T 
Deedee 


470 
23 
6: 


w 


| Fe deral 

| Ford 

1G. M.C. 

| International 


S 
SOO 


2b 
ce 


~ 


os 
Nooo 


| Republic 

| Sterling 

| Stewart 

| Studebaker — 

| White 12 

| Willys 13 

;Willys-Knight . 1 

|Miscellaneous .. 102 
2,113 

the first four 


se | 
Or On |] aH 


sy 


Totals 


A comparison of 


months of this year with the cor- | 


responding period of 1930 follows: 
1931 1930 
21 28 
19 
1,946 
182 
301 
9 
42 
2,939 
102 
556 
30 
3 
3 
46 
5 
4 


Autocar 
Brockway-Indiana 
Chevrolet 
Diamond-T .... 
DOGSE .cccccccee 
Fargo 
Federal 
Ford .cccdec 
G.M.C. oe. 
International ... 
Mack 
Paige 
Relay 
Reo ervreeeeeeeee 
Republic 
Rugby 


2,713 


eeeneseese 65 
73 
3,540 
198 
747 
74 

5 

8 

147 
8 

5 


eeereree 
eee 


eeertoee 


eeeeerere 


Fae 


|| 


1,502 , 
| Western New 


47 


330 
329 


81 
13 
26 
445 


9,067 


30 
55 
6 
273 


White 


Willys-Knizght 
Miscellancous 
Total: 6,721 


In the Bus Field 


UTE BUSES 
@ TRAINS IN JERSEY 
Trenten, N. J.. May 6.—Tentative 
abandonment of the Toms Rivere- 
Island He'ghts branch of the Penn- 
sylvania & Atlantic Railroad and 
substitution of buses was approved 
by the Public Utility Commission. 
Substitution of buses for train serv- 
ice to the Island Heights resort is 
expected to result in a saving of 
$12,000 a year for the line whose 
earnings showed a decrease of 44 per 
cent. in five years. 


WILL 


esTT2 Wan 
SUL CTI 


FC 


L. H. SCHULTZ APPOINTED 
GEN. MGR. OF BUS FIRM 
Rochester, N. Y¥., May 6.—Law- 
rence H. Schultz, president of the 
York Motor Lines, 
inc. has been appointed general 
| manager of the Rochester & Syra~ 
'cuse Bus Line, which will begin bus 
, operation between Rochester and 
Syracuse in May, following the 
abandonment of trolley service 
early in May by the Rochester & 


} . 
Syracuse Railway. 


WILL OPERATE 20 BUSES 

| Clifton, N. J., May 6.—Permission 
has been granted the Inter-City 
Transportation Company to run 
twenty buses between Clifton and 
Union City and Weehawker. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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_ Chevrolet Builds . 31 % of All Cars Made i in Four Months 


COMPANY INCREASES 
ITS SHARE OF TOTAL 
OVER THAT OF 1930 


EW YORK, May 6.— 

With its surprising out- 
put of April, the Chevrolet 
Motor Company brought its 
total production for the first 
four months of this year toa 
total that was equivalent to 
31 per cent. of all the cars 
and trucks turned out by the 
entire industry during that 


period. 

This compared with Chevrolet's 
25.6 per cent. share of the total in 
the corresponding period of last 
year. 

Chevrolet's April production of 
106,096 was equivalent to 30.5 per 
cent. of the industry's total for the 
nfonth, as estimated by the National 


Automobile Chamber of Commerce. ' 


This estimate placed the April total 


] output was 387,450, equai to 25.6 per | 
leent, of the industry’s total 
1,514,956. 


ms 


‘MARSH HEADS CHRYSLER | 
CAR ORDER DEPARTMENT | 


Chevrolet's share of the total out- | 


put in April 


was slightly greater | 


Detroit, May 6.—The appointment | 


| DODGE REPORTS GAIN 


nS 


| ZONE CHIEFS ATTEND 
ATLANTA SESSION 


Atlanta, Ga., May 6.—R. W. Peek, 





OF 7.7% IN DELIVERIES! 


Detroit, May 6.—Retail deliveries | 


than in the two preceding months, | of M. U. Marsh as head of the car | of the new Dodge six and the new manager of the Atlanta zone of the 


| but was substantially less than in 


| January. 


Chevrolet started the year with a 
production of 69,035 units, equivalent 
to 39.7 per cent. of the industry’s 
total for the month. This compared | 
with 80,950 in January of last year, 
equal to 28.6 per cent. of the total. 

In February, Chevrolet turned out 
67,318 cars and trucks, equivalent 
to 29.3 per cent. of the industry’s 
total, as compared with an esti- 


mated total of 93,500, or 23.7 per, 


cent. of the total, in February of 
last year. 


The production of this company in 


March reached 19,603, which was} 


equal to 28.2 per cent. of the total, 
as against 100,500, or 24 per cent. of | 
the aggregate in the corresponding 
month of last year. 

In the following table is shown 
the Chevrolet production figures of | 
this year, as compared with the 
estimated output of last year, with 


the percentage of the total shown: | 


order department of Chrysler Sales | 
|Corporation is announced today by | 
J. W. Frazer, general sales manager. | 


|partment for some time past, under 
ithe supervision of Fred R. Cooper, 

director of distribution. In his new 
appointment he continues under 
|Mr. Cooper’s supervision. 


STUDEBAKER’S APRIL 


of the 
in April) 


May 6.—Sales 
Corporation 


Detroit, 
Studebaker | 
were the largest in any month since | 


yesterday. They totaled 17,096 cars, | 
against 5,980 in April, 1930, an in-| 
crease of 19 per cent. Orders on| 
hand on May 1 were larger than at | 
| the first of any other month since | 
| 1929, 


Mr. Marsh has been in charge of | | general 
major phases of the car order de- Brothers, who reports that for the] their entire field force, attended a 


jdeliveries of 
trucks 
| United States s: owed an increase of 
SALES BEST SINCE 1929 8.5 per cent. for the same period. 
| These 
‘and not confined to any particular | 


| September, 1929, it was announced) AUTOCAR GETS CONTRACT 


| facturer, 


|Dodge eight still are on the in- | Chevrolet Motor Company, as well 
crease, according to A. ee apatite beg the other zone managers of the 


sales manager of Dodge | Atlanta or Southeastern region, with 


\week ended April 18, deliveries meeting held at the Hotel Biltmore. 
Da |H. J. Klinger, vice-president and 

mounted 7.7 per cept. as compared | general sales manager of Chevrolet, 
Sacphicmenion tg land his departmental heads from 

’ Detroit were present to discuss 


passenger lans for the late spring and sum- 
Dodge dealers ee months. as 


reports, retail | 
cars and | 


by in the 


| IN LARGER QUARTERS 
Utica, N. Y., May 6.—The Cole 
Chevrolet Motors, Inc., located for 
several years at 308 Lafayette St., 
| has moved to new and larger quar- 
| ters at 301 Lafayette St. In move 
ing to its new location the concern 
FROM LARGE FLEET OWNER | acquires space for its service de- 
partment 50 per cent. greater than 
Ardmore, Pa., May 6.—The Auto-| in the old location. 
car Company, motor truck manu-| 7 


has just booked through 


increases were nation-wide, 


section of.the country. 


CHANGE OF OWNERSHIP 





at 348.908 ls ; anch an orde or Emmetsburg, Ta., May 6.— The 
— Comeage fenne - Ms Chevrolet dealership here has been 


%o of % Of | LEASES LARGE BUILDING | 


For the first four monias of the 
year, Chevrolet's output was 322,052, 
er 31 per cent. of the 1,046,399 
turned out by the entire industry 
during that period. 

While Crevrolet did not announce 
its production for the early months 
of last year, it was estimated that 
the April, 1930, production approxi- 
mated 112,500, equivalent to 24 per 
cent. of the total of 468,281 for the 
entire industry in that month. 

For the first four months of last 
year it is estimated ‘hat Chevrolet's | 


Figures in this table are from R. L. 


are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. 
by addressing any of these three companies. 


registrations do not include buses. 


Autocar 
Brockway- 
Indiana 

Chevrolet 


Arizona | 
Arkansas | 
California | 
Colorade | 
Corn. — - 
Delaware re | 1 
Florida 
Idahe 
Iinois 


1931 
- 69,035 
67,318 
79,603 
106,096 


Total 1930 Total | 
39.7 80,950 28.6 
29.3 93,500 23.7) 
28.2 100,500 24.0 | 

30.5 112,500 240° 
.322,052 31.0 387,450 25.6 


Chevrolet's production in the first | 
four months of this year was only | 
16.8 per cent. below the correspond- | 
ing period of last year. The April 
decline was only slightly more than! 
> ber cent. 


Totals 


In this table 45 states 


1 

3 ' 

136 Ij 

~ 1309, 29 


Timmonsville, S. C., May 6.—R. | 
A. McCollum, of Sumter, has leased | 
the 
Street from Dr. John McSween and 


large brick building on Main | 
| material, coal and ice, and for many 


will use it as headquarters for the | 


| local Chevrolet dealership. 


3ETS STATE CHARTER 
Kershaw, S. C., May 6.—Kershaw 
Chevrolet Company has been’ in- 
corporated here with C. W. Burns, 
president and treasurer; W. A. 
Shaw, Jr.., secretary. 


‘industry. 


twelve of the new Model N Autocar 


& Norton, 


}of heavy duty dump trucks in Chi- 
' cago. 


| purchased by Hart 
Spencer, Ia., automobile firm, and 
will continue business in the Motor 
Inn garage. 


|chassis from the Consumers Com- 
pany of Chicago, dealer in ee 


years operator of the largest fleet | 
| ERECTING NEW BUILDING 
Seattle, Wash., May 6.—Good proge- 
ress is being made in the erection 
Autocar from the Consumers Com- | of the new building on 10th Ave- 
pany. Calling for immediate deliv-) nue N. E., to house the new Ford 
éry. it is regarded as an indication | dealership of R. W. Hinea, formerly 
of improvement in the ae manager of the Ford plant in 
Seattle. 


The order is the first received by | 








and the District of Columbia. 


national 


10) 
8, 
10) 


Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 


Cummeinties New Commerce Car Registration Statistics, March. 1931 


Returns for today: acenn 


Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Il., 
Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these 


and New Jersey, which 


Commercial car 


Comparative figures for March, 1930, will be found on Page 9. 


Studebaker 


278; Alabama 
153|Arizena 
236|Arkansas 





| 





179, «14 
on)|CUS 


8! 


a 





5 

53 2 
i a 
2 


Oe 
om, 


9) 
lil 
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13073, 








| 
| 
; 
. Indiana jew | 
fowa =e Pe a 
Kansas_ i a oe 
Kentucky | | 
Maine | | 


95, 





2095|Calif. 
~ 327|Colorade 
469\Conn. 
108| Delaware 
2; 381|Florida 
| 139 %daho 
38, 1502\IMinoi; 
9| 1095\Indiana 
5|  +829\lowa 








4| 444K 
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Maryland | 
Mass’setts I 20 
Michigan | ho 


Minn. |} 


——r 





== 
Miss. —. 
Missouri rs. 8 
Mentana | _ 
Nebraska 7 
Nevada _ i] ee | ae 


r— 


eI 
12 





27, 


a 


111) 
28) 





7 


32) 
3) 


' 





N. Hamp. | 

N. Jersey || 
N. Mexico| 
New York| 28, 


T 


a 





North Car] 
Nor. Dak, ca 





Ohie 
Oregon 





Penna. 
Rhode Ist. 
So. Car. 
Ss. Dakotal | —— 
Tenn. 
Texas 
Utah 
Vermont 
Virginia 
Wash’ ton ie a3 
West Va a. oh 
Wisconsin 1 
Wyoming i 
Dist. Col. | 
Totals | 


119, 146, 8902) 


142) 1327, 


6 
—— 
11|_ 

“181| 


320 Kentucky _ 
“|  450Maine 
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Ford Dealer’s Cuninsser Gets Leads, 


Nittinger, Philadelphia, 


Uses Many Practical Yet. of invitation to call and see all the/a_ bold, 


| 


Different Ideas in Sales 
And Service Efforts 


VOMMON-SENSE ideas that count 
in dealing with prospects and 
customers are a strong pc’: in the 
system used by Russell E. Nittinger, 
Inc., Ford dealer, 1213-15 North 5th 
St., Philadelphia. He uses a lot of 
them; some are original, and most | 
of them serve to distinguish his | 
methods from those of the average 
dealer. A few are presented here. | 
When Nittinger opened his dealer- 
ship on February 15 of this year | 
his building was so located in the 
block that its front entrance of- 
fered no suggestion to the unjiniti- 
ated of any service station in con- 
nection. .There are stores on either | 
side, and he felt that a mere an- 
nouncement of “service in the rear” 
would be meaningless when it did 
not appear how immediate access 
could thereto be gained. The near- 
est “side’’ street. which is in reality 
a main thoroughfare, Girard Ave- 
nue, but a side street in relation to 
his frontage on 5th Street, is some 
doors away from his showroom en- 
trance. The service department en- 
trance is on Lawrence Street, in 
the rear of his building, running at 
right angles to Girard Avenue. He 
considered that in making an- 
nouncement by letter of his new) 
dealership, entrance to the service 
station presented sufficient compli- 
cations to warrant the easiest and 
most understandable explanation of 
how to get there, so he left a blank 
Space between paragraphs of the 
duplicated “typing” and had the du- 
plicating machine insert a small 


| That 
thus: 


| aiagram made from a drawing, with | 


me explanatory lines in the letter 


facilities, including the service sta- 
tion, to which these lines relate. 
part of the letter appeared 


' 
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price of each printed in red figures | 


lat the left of the illustration, he had 


with equipment.” 


red headline printed over 
are delivered prices, 
He also had his 
name and address printed in large, 
open-face red type across the ex- 


all: “These 


Below is a diagram showing you our location 
which is readily accessible - with a street entrance, 
Our Service Station has over 7000 square feet - all . 


on the grovnd floor. 


-_ = aaoet 


. 
S £avicl DEST 
WER 7000 $2 FF, 


GIRARD AVENUE 


i 


May we not expect a visit from you, at 
which time we feel sure you will be convinced of our 
ability to handle your work. 


This letter brought them in. 
Again, when Nittinger received the | 
factory folders on “The New Ford— | 
, Value Far Above Price,” he had 


| tended inside of the folder and, at 


| the bottom, Nit- 
| tinger.” 


Nittinger has found by experience 


his slogan: “Try 


‘some printing in red superimposed | that the average salesman does not 
| make an ideal canvasser for leads, 


thereon to advance some of his 
own ideas. He doesn’t believe the 
ordinary layman fully understands 
Or pays much attention to 
initials “f. o. b.” in connection 
with prices. He wished the pro-| 
spective purchasers to whom he 
might send the folders to have a 
clear. unmistakable knowledge of | 
just what they would have to pay 


| displayed in the mailing pieces, so, 
‘jin addition to having the delivered 


for the following reason, for which | 


| he does not blame him: A canvass- 


the | 


ing salesman, as soon as he secures 
| two or three, or four good leads, at 
Once centers his efforts on trying to 
| close these sales. 





| when 


‘haps to 


Sometimes the | 





| prospect is a bit shy and puts him 


loff again and again, but the sales- 
|}man, hoping to close, follows him 
for the different models colorfully | 


| he can't do both. 


up, neglecting at the same time to 
make his steady canvass. Obviously, 
When three or 


jare read. 





‘Do 


four prospects are thus sparring for 
time, considerable of the salesman’s | 
time is wasted and the canvass suf- 


fers accordingly. Salesmen are like 
that; they just will try to close a 
deal as soon <s possible. But a 
hired canvasser, not allowed to sell 
—now, that’s a different proposition 
So Nittinger employs just such a 
factor who works only on leads for 
sales and service. This canvasser 
turns in all the leads he gets and| 
the new car prospects are divided 
among the members of the sales 
force, while the service leads also | 
are followed up in proper manner. 
Nittinger says this plan works out 
well. 

While Nittinger naturally avoids 
scaring away a _ prospective cus- 
tomer, he doesn't at all object to 
using the lever of a “scare” in a! 
totally different way, especially 
it will be likely to operate 
harmlessly on the subject and per- 
the benefit of both the 
and the dealer. For ex- 


“scaree’ 


| ample: 


“When the average man receives 
a letter addressed to him in the 
handwriting of a woman, he isn't 
very apt to slap it into the waste- 
basket unopened, is he?” says Nit- 
tinger. “If he dooesn’t recognize the 
writing, perhaps he becomes some- 
what alarmed—yes, scared—and in- 
stead of following unsealed and un- 
looked-at mail into the discard. that 
particular letter is apt to be opened 
first and read throughout, to see 
what it’s all about, anyway. Well, 
we have been trying this plan of | 
having a woman write the addresses, 
instead of typing them, on a service 
letter we send out and the:. letters 
We know it. We seal 
every envelope that carries a mes- 
sage from us to the prospect, or the 
customer, for we want them al) read. 


| dressed 
| velopes. 


| hoist with the dealer's name, 


esn rE Sell’ 


| 
‘It is natural for the busy man whe 


receives a lot of business mail to 
sweep into the discard all, or nearly 
all of those communications ad- 
to him in unsealed en- 
His thought is, ‘Just an- 
other advertisement o* some kind.’ 
A sealed envelope, however, indi- 
cates that the writer thought 
enough about the message to spend 
two cents on it and perhaps it may 
contain something worth reading.” 

The dealer is making good use of 


a “Free Inspection Certificate,” 


| which is a green ticket covering a 


free inspection check-up, mailed, 
not handed, to the purchaser of a 
new Ford car just after he has 
bought it. Nittinger has found that 
the customer to whom such a ticket 
is handed on his making the pur- 


| chase of the car, is inclined to for- 


get all about it as soom as he has 
put it in his pocket. He has been 


| going through a number ef trans- 


actions, his mind is occupied and 
he isn’t apt to place the proper 
value on the little strip of card- 
board. But when he receives it en- 
closed in a letter he appreciates 
what it means and puts it where 
he will handily find it again. 
Some commercial solicitation is 
done by a salesman who takes out 
the company’s showy, newest type 
heavy-duty service truck with chain 
address, 
telephone number and slogan ap- 
pearing conspicuously thereon. The 
procedure is to park the truek in 


| front of the prospect's place of busi- 


ness, in full View of the windows, 
if possible, and then try to interest 
him. Many leads have been secured 
in this manner. 
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Cumulative New Commercial Car Registration Statistics, March, 1930 


| 
| 
| 
| 


States 
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Chevrolet 


Ala., 1930 
Ariz., 1930 
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Cal., 1930 


This table is repeated for comparative purposes only. 
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New Manley Hydraulic Jack 
Operates Under Low 
Overhanging Parts 


Niwas Bic. al 


> OE er 


NEW Manley hydraulic jack 


fhe Manley Manufacturing Com- 
pany, Bridgeport, Conn., has intro- 
duced a new hydraulic jack which 


permits use under low, overhanging 
springs, bumpers, etc. 


placing it in position. The side 
frames are steel, punched from solid 
steel blanks and heat-treated to 
produce a high elastic limit to the 
steel. No rivets are used in the 


| 


| troit, 


jack and also locks it for ease 7 


The handle construction of this| frame except to attach the caster 
jack controls the lowering of the! brackets. 


Introduces New Adjustable 
Snap Gauges and One- 
Piece Plug Gauges 


PRATT & WHITNEY adjustable limit gauges and one-piece plug 
gauge 
Pwatt & Whitney Company, Hart-,forty threads per inch. A_ screw 
ford, Conn., has placed on the mar- | Griver is used to set the gauge. The 


ket three new adjustable limit aS Se ee 
gauges designated as A, B and C | which comprises two bushings and 
models, and a line of setting plugs;a locking screw. Bakelite grips on 
combining “go” and “not go” Gi- the frame of this model insulate the 
mensions in one piece. igauge from the heat of the op- 

The frames of the ‘erator’s hand. The latter feature is 
are made in the form of in the other 


snap gauges | 
a bridge!not incorporated 


truss with inner and outer flanged | gauges. 
ribs. | Plugs 1 inch and more are made 

The model C gauge has one solid; from separate’ blanks 
and two adjustable anvils, the latter; by a washer of smaller diameter 
for “go” and “not go” dimensions. | and held together by a set screw. 
Adjustment of the movable anvils is; Plug gauges less than 1 inch diame- 
made by means of push and pull | ter are made solid. An insulator at 
screws engaging in threads in both) each end of the setting plugs pre-| 
anvil and frame. The screws have} vents the dimension from being af- 
right and left hand threads, each! fected by the heat of the hand, 


SOUND SYSTEM FOR US 
WITH 16 MM. FILM 
DEVELOPED 


“acent Reproducer Corporation 
New York city, has developed a 
portable sound system to be used | 
in connection with 16 mm, moving | 
picture films, which opens a new 
field for sales promotion, educa- 
tional subjects and other industrial 
uses. The price is $595. 


ADDS NEW LUGGAGE 
CARRIERS TO LINE 
| Hampden Automotive Products, 
| Inc., Springfield, Mass., has added a 
new line of luggage carriers with 
| semi-crown tops and made of three- 


| ply veneer, covered with Meritas 


IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


AUTOMOBILE FIKE 
EXTINGUISHER WORKS BY 
PRESSURE OF LIQUID | states 


Stop-Fire, Inc., New York city, has 
added an automobile type fire ex- 
tinguisher to its line which sells tor mee ‘ 

; : | ‘ | 
$9. A recharge is priced at $2. No|/linois | _ 408) a 
IL, ’30 | 95} *| 881; 1 


pump is used, pressure being pro- | 
duced by the extinguishing liquid. | *Not in production at that time, 


| 
| 
| 


Cadillac 


fabric. | 


CLASSIF‘ED ADVERTISEMENTS | 


NEW DEVICE TESTS | 
FUEL CONSUMPTION’ 


Penberthy Injector Company, De- 
Mich., has developed an, 
improved and simplified tester for | 
determining the “miles per gallon | 
of gasoline.” The tester comsists 
essentially of an accurately gradu- | 
ated glass measuring bulb, a vent- | 
ing arrangement and two lengths of | 
rubber tubing. One tube is used to 
convey the gasoline from the fuel 
line to the measuring bulb; the 
other to carry the gasoline from the | 
bulb to the carburetor. To instail 


rrEmE | 


‘ea 


q 


PENBERTh.« nuleage tester 
the tester, it is necessary to break 
only one fuel line connection. 

The tester operates on the 
principle of the syphon; for prim- 
ing, a rubber bulb is provided in the 
tube that connects fuel line and 
tester. No pump is needed, and 
there are no electrical connections 
to be made. 

When not determining the actual 
miles per gallon, the venting device 
makes it possible to use the tester to 
indicate the relative rate of gasoline 
consumption under various driving 
conditions. Any’ variation in the 
rate of gasoline flow to the car- 
| buretor can be seen in the glass 
| bulb. 
| A hook at the top of the protec- 
| tive frame for the glass bulb permits 
suspension from the glass in the 
right-hand door of the car; two 
vacuum cups at the bottom are 
moistened and pressed against the 
glass to hold the tester firmly in 
place. 

It is claimed to be extremely ac- 
‘curate and easily installed. The 
| price is $9.50. 


“arses STROBOGLOW TO BE 


DEMONSTRATED AT 
CLEVELAND MEETING 


“Description and Demonstration 


| of the Stroboglow,” by L. R. Quarles, 


electrical engineer, Westinghouse 
Electric and Manufacturing Com- 
pany, and “Highways of Cuyahoga 
County,” by J. Gordon McKay, di- 
rector of Cleveland Highway Re- 
search Bureau, are papers to be pre- 
sented before the meeting of the 
Cleveland Section, Society of Auto- 
motive Engineers, May 11. 

The meeting will be preceded by 
a dinner in the Hotel Statler ball- 
| room. 
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Vapor Lock and Automobile 


Fuel Line Temperatures 


By O. C. BRIDGMAN 
Bureau of Standards, Washington, D. C. 


The following is the third and 
concluding installment of a paper 
presented before the first mid-year 
meeting of the division of refining, 


| American Petroleum Institute, held 


at St. Louis, Mo. 


A summary of the cata on the 
twenty-seven cars is given in Table 
1 for temperatures at the fuel-tank 
outlet, the fuel-pump or vacuum- 


tank inlet, the fuel-pump or vacuum- 
tank outlet, and the carburetor in- 
let or bowl. All fuel temperatures 
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the gasoline is heated another 11 
degrees F. at 40 m. p. h., and 23 
degrees F. while idling after a 40- 
m. p. h. run. Passing through the 
pump or vacuum tank increases the 
temperature still another 12 degrees 
F. and 16 degrees F., respectively, 
on the average. There is little 
change in temperature on passing 
from the pump or vacuum-tank out- 
let to the carburetor. It is of in- 
terest that the average increase is 
approximately the same as that 
during idling after the 40-m. p. h. 
run. 


\ 


7e "perature, Fag Fane 


\ 


Experimental Data from Tests on Car “ K.” 


FIG. 3 


are recorded as increases above at- 
mospheric «temperature. The tem- 
perature increments at 40 m. p. h., 
on idling after the 40-m. p. h. run, 
and during the climb up the six- 
mile mountain, are listed in each 
group. The last column in the 
table indicates the average at- 
mospheric temperature during the 
runs on each car. 

The average maximum and mini- 
|mum observed temperature incre- 
ments above atmospheric tempera- 


TABLE 2 
Summary of Temperature Increments 
(Deg. F.) 
- A. 


ontmndiaptii 
Max. Mia, 
8 
lo 


20 
26 


it 
it 


38 
37 


Av 

Constant speed of 40 m. p.h 
Fuel-tank outlet 
Fuel-pump or 

Se. sha0<ks ‘ ‘ 
* Fuel-pump or vacuun®tank 

outlet ‘ : 
Carburetor inlet ‘ 

Idling after 40 m. p. h. run 
Fuel-tank outlet 
Fuel-pump or 

inlet es 
Fuel-pump 

outlt 
Carburetor 


A 


vacuum-tank 


B 
vacuum-tank 
or vacuum-tank 


inlet 


Average Cor 


| 
| 
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F Above Atmos Temp 


Effect of Speed on Average Fuel-Line 


‘femperatures 


of Cars Tested. 
FIG. 4 


ture for the various fuel-system lo- 
cations are listed in Table 2. The 
large differences between the maxi- 
mum and minimum values are strik- 
ing. It is interesting that the tem- 
perature of the gasoline in the fuel 
tank is considerably above that of 
the atmosphere, the average dif- 
ference being about 20 degrees F. 
|In going from the fuel tank to the 
fuel-pump or vacuum-tank inlet, 


366) 
790 


5179| 
9164) 


21 


608} — 38| 
~ 95I 


~ 615] iil; 


~ 203) 243; 


Cc. Climb up 6 mile mountain 
Fuel-tank outlet 
Fuel-pump or 
inlet ; 
Fuel-pump 
outlet 


19 
26 
; Ke 67 38 
Carburetor inlet 56 73 37 
Although the values for a con- 
stant speed run of forty m. p. h. 
only are listed in the table, the 
temperatures are essentially inde- 


26 «36 

vacuum-tank 

at ‘ 43 53 

or vacuum-tank 
ias 54 


(Continued on Page 11) 


CUMULATIVE NEW PASSENGER CAR 


Hupmobile 
La Salle 
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Portable Rotary Air Grinder! 
Made in Several Sizes 


————— 


«4 


CLEVELAND portable air grinder 


Cleveland Pneumatic Tool Com- | 
pany, Cleveland, O., has announced | 
its new portable rotary air grinder. 
The grinder is made in several sizes 
and styles for general use. Two 
styles of handles permit a choice of 
outside or inside throttle control, | 

The new grinder has a single rotor 
which is concentric with the arbor. 
This type of motor has great power 
in compact form and Operates withn- 
out vibration or recoil, it is claimed. | 

The rotor is provided with four | 
longitudimal slots to accommodate | 
four separate blades, which are in 
turn forced outward to the wall of 
a stationary cylinder which is set 


! 
W. 0’NEIL URGES |machine labor to erect buildings that | 


‘LEVELING OFF’ | 
OF TIRE OUTPUT 


| 
Akron, May 6.—“Leveling off pro- | 
duction” is, in the opinion of W.| 


eccentric to the axis of the rotor. 
As one blade of the set is always 
exposed to the air current, a con- 
stant rotation is established. 

The arbor, to which the rotor unit 
is attached, is of steel construction, 
hardened and ground, and has a 
combination annular and _ thrust 
ball bearing at the rear end, and a 
double row annular ball bearing at 
the forward end. 

The governor is a detachable unit. 
When the machine is running light 
the air consumption is cut to one- 
third, it is stated. An oil reservoir, 
in the rear of the grinder body, 
provides lubrication. 


employed contractors, labor and 
will be idle a large part of the year. 

“Leveling off production also has 
a tendency to prevent the creation 
of false ideas about capacity. It 
helps in gaining a better under- 
standing of what plant capacity 
really is. 

“The real capacity of a plant is 
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FILM DEPICTS THE 
PRODUCTION OF 
GASOLINE 


with 
new 


The 
Mines, 
has prepared, in conjunction 
an industrial organization, a 
educational motion picture, 
Story of Gasoline.” It depicts the | 
progress of the product from the 
drilling of the welis for the produc- ! 
tion of crude oil to the filling of the 
automobile tank. 

Copies of this motion picture film 
may be obtained for exhibition pur- 
poses by schools, churches, clubs. 
| Civic and business organizations and 
| others interested by applying to the 
Pittsburgh Experiment Station of 
the United States Bureau of Mines, 
Pittsburgh, Pa. No charge is made 
for the use of the films, but the ex- 
hibitor is asked to pay transporta- 
tion charges. 


‘NO. CAROLINA BILL 





WOULD PLACE LUXURY | 
TAX ON CARS, TRUCKS 


| (Continued frem Page 1) 


acted a few days ago places 
the payment for automobile 
license plates, as well as 
|; other road motor vehicles, on 
| weight basis, rather than on horse- 
| power, as at present. The minimum 
|}rate for automobiles and _ small 
| trucks is 55 cents per 100 pounds. 


| 


The Senate changed the rate to 60) 
| cents, but had to come to the 55) 


“The | 


a | 


Equipment--- Development 


————— 
- 


Fuel Line Temperatures 
And Vapor Lock 


(Continued fr 


pendent of speed, with the 
tion of the fuel tank temperatures 
which show an increase with speed. 
The effect of speed on the average 
values for all of the cars is illus- 
trated in Fig. 4, assuming a fuel 
pump system. 

Some very 
can be drawn 


pertinent conclusions 
from the data in 


tables one and two. Since the ma-| 


jority of recent cars are equipped 
with fuel pump systems, and since 
there is a definite trend in that di- 
| rection, consideration will be limited 
to such systems. Vapor lock in a 
fuel pump system normally occurs 
in the pump; and, as pointed out in 
the section on vapor pressure, the 


| temperature of the fuel at the inlet 


to the pump is of most significance. 

| Accordingly, taking the data for 

pump inlet temperatures in table 1 

in conjunction with equation (1), 
120 


8 


~ 
8 


| 


$ 3 


Atmospheric Temperature, - 


O'Neil, president of the General, "°t merely what its machines will) cent figure of the House. By that | 


Tire and Rubber Company, 
the most important means of guard- | 
ing against future industrial de- | 
pressions, according to a statement | 
issued yesterday. 

Because this company has gone 
through two severe depressions in| 
the rubber industry without passing 
a dividend on either class of its 
stock since the company’s organi- 
zation, and because, in 1930, the 
company not only paid an extra | 
dividend but established a fund for 
the welfare of its employees, Mr. 
O'Neil has received many inquiries | 
from noted economists, industrial | 
experts, business analysts and others 
as to the company’s operating pol- 
icies. Replying to them, Mr. O'Neil 
said: 

“In times when business is plenti- | 
ful manufacturers would do well to} 
guard against adopting new schemes 
of promotion and selling which | 
temporarily add to the estimate of 
demand. 

“Advertising and selling should be 
particularly stressed in the direct 
ratio as sales resistance increases. 
Out-of-season selling should be 
stressed more than ever. This will 
prevent peak capacity, which is 
really over-capacity, and which 
causes much trouble. | 

“It takes labor and material to 
build a plant; it takes people to, 
make the merchandise and it takes | 
people to handle the merchandise. 
When an unusually large number of 
people are employed to handle over- | 
capacity, many of them are thrown | 
out of work when conditions return | 
to a normal level. 

“New styles and new inventions in 
every line should be brought out in 
dull seasons, and not merely made 
ready for the busy seasons when 
they come. Special credit terms 
should be arranged in dull seasons. 

“Any business that really attempts 
to level off the peaks and valleys} 
in its production during the years 
of heavy demand for merchandise 
is doing a real service toward avoid- 
ing depressions, because it has not 


| Pa., 


| capacity. 


and built from raw materials that 
can be handled at a _ reasonable 
cost. 

“Real capacity also is dependent 


upon the ‘space after the machines,’ | 


that is the normal facilities for dis- 
tribution through regular 
channels which have already 
built. 


been 


Develops Winch for 
to 2-Ton Jobs 


ERIE one to 


Erie Hoist Company, Erie, 
a 
has developed a light power 


winch for trucks of one to two-ton 
It is controlled from the 
driver's cab. 

Specifications 


all, 423, 


The 


Length over inches; 
length of frame ‘made any length 
to suit chassis), 36'» inches; width 


of frame, 12 inches; space required 


dealer | 


| Capacity, 


on ae turn out, but what can be hanaled | change the revenues will be about | 


in a normal amount of storage space | $55 444 under present revenues, while | 


at 60 cents they would have in-| 


creased about $200,000. 


to make the minimum license plate 


cost $12.50, rather than $12, and to | 
remove the refunds, or part of them. | 


provided on gasoline tax for farm 
| tractors and mining machinery. 


Because of this prospect of loss in | 
revenue, bills have been introduced | 


| tem 
| the gasoline does 
| that of 


1 


and Atmosphe 


| the chart shown in Fig. 5 can be 


| atmospheric temperatures at which 
|} vapor lock would occur under the 
conditions specified when using 
gasolines of various vapor pressures. 
The ideal line represents a fuel sys- 
in which the temperature of 
not rise above 
the atmosphere. It is the 


limiting line which can .be ap- 


| proached by improvements in fuel 


iline design, 
| without 


but 
recourse 


cannot be passed 
to refrigeration. 


| The space to the right of each line 


region where 
under the 


vapor 
condi- 


represents a 
lock would occur 


| tions specified on the line, while the 
| space to the left represents a region 
|} in which vapor lock would not be 


| expected to occur 


The two average 


| lines represent the averages of the 


| tested, 


pump-inlet temperatures in the cars 
and about half of the cars 


| run in these tests would give vapor- 


| lock 
just be satisfactory in the average of | 


trouble on fuels which would 


the cars. 
It should be pointed out that the 


| vapor pressures in Fig. 5 apply to 


the gasoline in the fuel-feed system, 


| and not to the gasoline as it leaves 


two-ton winch 


back of the seat, 14 inches; distance 
from center of drum shaft to 
chassis, 14 inches; height from top 
of winch to top of chassis, 20 inches; | 
| lifting capacity, 4,000 pounds; cable 
| capacity, '‘4-inch, 1.000 feet; cable 
e-inch, 700 feet; cable 
‘.-inch, 400 feet; cable 
e-inch, 350 feet; weight 
installing parts, 340 


capacity, 
capacity, 
complete with 
pounds. 


the refinery. Accordingly, these va- 
ro pressure values can be increased 
by about 1 lb. per sq. in. on the 
average to make them applicable to 
the product as shoipped trom the 
refinery. 

Considering an atmospheric tem- 
perature of 90 degrees F, the vapor 
pre-:ure must be less than 16 lb. per 
sq. in. to prevent vapor lock in the 
ideal fuel system. On the other 
hand, the vapor pressure must be 
less than 8 lb. per sq. in. on idling, 
|} and less than 10 lb. per sq. in. when 


REGISTRATION STATISTICS, APRIL, 1931 


Oldsmobile 


Minels _| 
i.,’30 | 


720} 


Plymouth 


172] 258) 


~ a 


tudebaker 


Pontiac 


12| 


51) 


~~ 102 


805 | 
860 | 


502| 


Totals 


Whippet 
Miscella- 


66) 27| 17,004 


~ 86) 22.415 


excep- | 


om Page 10) 


driving at 40 m. p. h., of vapor lock 
is to be avoided in the average of 
the cars tested. This difference of 
8 lb. per sq. in. in vapor pressure is 
indicative of the departure of the 
average fuel system from the ideal 
system. While the ideal system 
probably cannot readily be realized, 
marked improvement in design un- 
questionably can be made, and it 
should be possible to reach the line 
| obtained on idling with the car 
| having the lowest temperatures of 
those tested, designated in the fig- 
ure as “best car.” This would make 
' possible the use of gasolines having 
vapor pressures as high as 13.5 Jb. 
sq. in. at 90 deg. F.atmospheric tem- 
perature. 

An equally interesting comparison 
can be made between the best car 
and the worst car tested. At 70 deg. 
F. atmospheric temperature, ftree= 


be LLL 


/ 
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ear ee. 
belch medeend ne 
Ay 
7 


Z| TATA IAL 
Ar 


Yr IT7T A | AA 


Reid Vopor Pressure, /b Jim? at 100° F 


Relation between Permissible Reid Vapor Pressure 


ric Temperature. 


FIG. 5 


{dom from vapor lock requires a gas- 


—— | constructed. The lines represent the | oline having a vapor pressure less 


' than 7 Ib. per sq. in. on idling with 
the worst car, and less than 18.5 per 
sq. in. on idling with the best car, 
| This difference is representative of 
'the extreme variations in fuel- 
system design and fuel-line tem- 
peratures in present-day cars, 
Neither of these cars is high-priced, 
The lines in Fig. 5 are applicable 
to sea-level atmospheric pressure. 
While similar charts could be drawn 
for other altitudes, it is usually 
simpler to make correction for this 
by lowering the vapor-locking tem- 
perature 2 deg. F. for every 1,000 ft. 
increase in altitude. A simple rule 
for change in permissible vapor 
| pressure with temperature is also 
indicated by Fig. 5 viz. that the 
permissible vapor pressure in- 
creases about 2 lb. per sq. in. for 
every 10 deg. F. lowering of atmos- 
| pheric temperature. This change is 
based on the assumption that the 
increment above atmospheric tem- 
perature is independent of this tem- 
perature. This is probably not 
strictly true over wide temperature 
variations, and at low atmospheric 
temperatures the permissible vapor 
pressure may be slightly lower than 
that indicated by the lines 
| The marked difference between 
the vapor-locking lines for present- 
day cars and for an ideal fuel syg- 
|tem raises the question as to what 
the automotive designer can do to 
remedy this situation. One of the 
simplest changes is to transfer the 
fuel line between the rear tank and 
the pump to the outside of the 
frame channel. The effect of this 
simple change is illustrated tn Ta- 
ble 1 for cars M-1 and M-2 and 
cars N and N-1. 
|} ‘The decrease in temperature thus 
etfected by this change in tfuel-line 
position corresponds to an increase 
in permissible vapor pressure of ap- 
proximately 5 lb. per sq. in. Other 
simple changes consist in insulating 
thermally the fuel-feed line, in re- 
ducing heat conduction from the 
| engine to the fuel pump by choice 
of suitable location, m imereasing 
the efficiency of cooling the pump 
by the air stream, an@ ™ shielding 
the pump from absorption of ra- 
| diant energy. 
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yo Sundiy 


Mary Auburn sales outlets sold more 

cars during the first three months of 

1931 than for the entire year of 1930. 

Fer example, note Auburn’s positien 

in Cook County as shown in this repro- 

duction from the Chicago Tribune of 
April 26, 1931. 


ANIBNIRN 


THE WORLD'S GREATEST BEWSPAPER =~ 


FORD AND CHEVROLET HELD 
LEAD IN NEW CAR SALES IN 
COOK COUNTY IN THE FIRST 
QUARTER 


COOK COUNTY REGISTRATIONS OF NEW CARS SY 
MAKES, PIRST QUARTER, 1931- 
SOURTE: ROBINSON'S SERVICE, SPRINGFIELD 


1. FORO 3920 & STUDESAKER 
2. CHEVROLET 3,229 9% NASH 
3. BUICK 1,001 16. ESSEX 
816 1}, CHRYSLER 
0? 12, PACKARO 


FIRST QUARTER 


Now Is the Time to Become 


An Auburn Dealer 


Auto Shows. And, even more significant, as the 


HE increase in Auburn car sales continues 

unabated. Auburn cars are going into the 
most influential homes everywhere. Owners 
are learning that their-new Auburns are better 
than cars for which they have paid $2,000 and 
more. Enthusiasm and praise of these owners 
sends crowds to Auburn stores. More than 500 
new dealers “have seen the handwriting on the 


wall” and joined Auburn’s ranks since the January 


5 new, Straight Eight, Standard Models, $945 108 1 145 
5 new, Straight Eight, Custom Models, $] 145108 1345 


f. o. b. factory 


number of Auburn dealers grows, the number of 
cars delivered per dealer also increases. History 
proves that a factory’s growing years are the most 
profitable years for a dealer; and 1931 records 
prove Auburn is the fastest growing company in 
the industry. We welcome inquiries from dealers 
who want to grow with Auburn and get their 


share of the profits Auburn dealers are enjoying. 


Improved L. G. S. Free Wheeling has an independent 
and positive lockout that enables you to drive either com- 
pletely in Free Wheeling or completely in positive gear. 


ANIBNIRN 


. POWERED BY LYCOMING 
AUBURN AUTOMOBILE COMPANY, Auburn. Indiana 





